recurring revenue business for sale

recurring revenue business for sale refers to a compelling opportunity for
entrepreneurs and investors looking to acquire established businesses that
generate predictable and stable income streams. In today’s fast-paced market,
businesses with recurring revenue models—such as subscription services,
membership platforms, and SaaS solutions—are increasingly desirable due to
their ability to provide financial stability and foster customer loyalty.
This article delves into the various aspects of recurring revenue businesses
for sale, examining their benefits, types, valuation methods, and tips for
potential buyers. Additionally, we will address common questions and concerns
surrounding the acquisition of such businesses.
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e Valuation of Recurring Revenue Businesses

How to Buy a Recurring Revenue Business

Challenges in Acquiring Recurring Revenue Businesses

Future Trends in Recurring Revenue Models
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Understanding Recurring Revenue Models

Recurring revenue models are business frameworks that ensure a consistent
income stream through ongoing customer relationships. Instead of relying
solely on one-time purchases, businesses leverage subscription plans,
contracts, or memberships to create reliable revenue. This model has gained
popularity across various industries, including software, entertainment, and
consumer goods.

At the core of recurring revenue is the concept of customer retention.
Businesses focusing on long-term relationships with their clients often see
increased lifetime value (LTV), which is a critical metric indicating the
total revenue a business can expect from a single customer account. By
fostering loyalty and providing ongoing value, companies can significantly
enhance their financial stability.



The Benefits of Recurring Revenue Businesses

Purchasing a recurring revenue business can offer numerous advantages to
investors and entrepreneurs. Understanding these benefits is essential when
considering such an acquisition.

* Predictable Cash Flow: Recurring revenue businesses typically experience
consistent cash flow, allowing owners to forecast income more accurately
and plan for future expenses.

e Customer Loyalty: These businesses often cultivate strong customer
relationships, resulting in higher retention rates and reduced
acquisition costs over time.

e Scalability: Recurring revenue models are often highly scalable,
enabling businesses to grow without a proportional increase in costs.

e Reduced Risk: The predictable nature of recurring revenue can lower
financial risk for investors, making it an attractive option in
uncertain economic climates.

e Valuable Exit Opportunities: Businesses with a recurring revenue model
are often valued higher in the market, providing better exit
opportunities for owners.

Types of Recurring Revenue Businesses

There are several types of recurring revenue businesses, each with unique
characteristics and operational frameworks. Understanding these types is
crucial for potential buyers to align their interests with the right
opportunity.

Subscription Services

Subscription services are perhaps the most recognized form of recurring
revenue. These businesses charge customers a fee at regular
intervals—monthly, quarterly, or annually—in exchange for access to products
or services. Examples include streaming services like Netflix and
subscription boxes like Birchbox.



Software as a Service (Saa$)

SaaS companies provide software solutions through a subscription model,
allowing users to access applications via the cloud. This model has become
increasingly popular, with businesses like Salesforce and Zoom leading the
charge. The advantage here is that customers often prefer subscription models
for software due to lower upfront costs and continuous updates.

Membership Platforms

Membership platforms offer exclusive content, services, or products to paying
members. This model is common in industries like fitness (gyms with monthly
fees) and online communities (patreon-like platforms). Memberships can
enhance customer engagement and foster a sense of belonging.

Valuation of Recurring Revenue Businesses

Valuing a recurring revenue business requires a comprehensive understanding
of its financial health and market position. Various methods can be employed
to assess the worth of such businesses.

* Revenue Multiples: A common approach involves applying a revenue
multiple to the annual recurring revenue (ARR) to estimate the
business's value. This multiple can vary based on industry benchmarks
and growth potential.

e Discounted Cash Flow (DCF): This method calculates the present value of
expected future cash flows, providing a more detailed insight into the
company's financial outlook.

e Customer Lifetime Value (CLV): Evaluating the CLV helps determine how

much revenue a business can expect from its customers over their
lifetime, which is crucial for understanding long-term viability.

How to Buy a Recurring Revenue Business

Acquiring a recurring revenue business involves several steps that require
careful planning and due diligence. Below are critical steps to consider.



Research and Identify Opportunities

Begin by conducting thorough market research to identify potential businesses
for sale. Platforms specializing in business sales, industry contacts, and
networking can help uncover opportunities that align with your investment
strategy.

Perform Due Diligence

Once a potential acquisition is identified, conduct comprehensive due
diligence. This process should include reviewing financial statements,
customer contracts, market position, and operational processes. Understanding
these elements is vital to assess the health and sustainability of the
business.

Negotiate the Deal

After due diligence, negotiate the terms of the acquisition. This includes
the purchase price, payment structure, and any contingencies. Engaging legal
and financial advisors can facilitate a smoother negotiation process.

Challenges in Acquiring Recurring Revenue
Businesses

While acquiring a recurring revenue business can be lucrative, there are
challenges that potential buyers should be aware of.

e Customer Churn: High rates of customer churn can negatively impact
revenue stability. Understanding churn rates and implementing retention
strategies is essential.

e Market Competition: The growing popularity of subscription models has
led to increased competition. Assessing market saturation and the unique
value proposition of the business is crucial.

e Integration Issues: Integrating the acquired business into your existing
operations can pose challenges, particularly if there are cultural or
operational differences.



Future Trends in Recurring Revenue Models

The landscape of recurring revenue businesses is constantly evolving. Staying
informed about emerging trends can provide a competitive edge for potential
buyers.

* Personalization: Businesses are increasingly offering personalized
experiences to enhance customer satisfaction and retention.

e Hybrid Models: Many companies are combining traditional sales with
subscription services to diversify revenue streams.

e Sustainability: Eco-friendly subscription services are gaining traction,
reflecting growing consumer demand for sustainable products.

FAQs

Q: What is a recurring revenue business model?

A: A recurring revenue business model is a framework where businesses
generate income through ongoing customer relationships, typically via
subscriptions, memberships, or contracts.

Q: Why are recurring revenue businesses attractive
to investors?

A: Recurring revenue businesses provide predictable cash flow, customer
loyalty, scalability, reduced risk, and valuable exit opportunities, making
them appealing to investors.

Q: How do you value a recurring revenue business?

A: Valuation methods include revenue multiples based on annual recurring
revenue, discounted cash flow analysis, and calculating customer lifetime
value.

Q: What are the common types of recurring revenue
businesses?

A: Common types include subscription services, Software as a Service (SaaS),



and membership platforms.

Q: What challenges might I face when buying a
recurring revenue business?

A: Challenges can include customer churn, market competition, and integration
issues post-acquisition.

Q: What are some future trends in recurring revenue
models?

A: Future trends include personalization, hybrid models combining traditional
sales and subscriptions, and a focus on sustainability in offerings.

Q: How can I find recurring revenue businesses for
sale?

A: You can find such businesses through online marketplaces, industry
contacts, networking events, and business brokers specializing in this type
of acquisition.

Q: What role does customer retention play in a
recurring revenue business?

A: Customer retention is critical as it directly impacts revenue stability
and growth, often leading to higher lifetime value for each customer.

Q: What is customer churn, and why is it important?

A: Customer churn refers to the rate at which customers stop doing business
with a company. It is important because high churn rates can significantly
affect the profitability and sustainability of a recurring revenue business.

Q: Can existing recurring revenue businesses be
improved post-acquisition?

A: Yes, existing businesses can often be improved through enhanced marketing
strategies, better customer service, product diversification, and retention
initiatives.
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recurring revenue business for sale: Built to Let Go: The Proven System to Design Businesses
That Sell, Scale, and Set You Free Rosalind Everhart, 2025-09-09 Too many entrepreneurs build

businesses that trap them instead of freeing them. They hustle endlessly, only to realize their
company can’t run without them—making it nearly impossible to sell, franchise, or exit profitably.
The truth is, if you don’t plan your endgame from the start, you risk creating a job instead of a real
asset. Built to Let Go is your step-by-step guide to building with the exit in mind. You'll discover how
to structure your business so it thrives without your daily involvement, implement systems that
buyers and investors value, and explore different exit paths—from selling and franchising to
automating for long-term passive income. This isn’t about abandoning your company—it’s about
building smarter so you can enjoy freedom, wealth, and choice on your own terms. Whether your
goal is to sell one day or simply step back from the grind, this book equips you with the mindset and
strategies to create a business that works for you.

recurring revenue business for sale: How to Sell Your Green Business Ronald Edmonds,
2009-10

recurring revenue business for sale: Build Business Equity While You Sleep: Sell Value,
Not Your Personal Time Simon Schroth, 2025-04-23 True business success comes when you build
something that generates income even when you're not working. Build Business Equity While You
Sleep teaches you how to create a business that builds value and generates passive income, so you
can focus on growing wealth rather than constantly trading time for money. This book shows you
how to transition from a time-for-money business model to one that leverages assets, intellectual
property, and recurring revenue. You'll learn how to create scalable offers, build a strong brand, and
develop systems that keep the business running smoothly even when you’re not actively involved.
The book also explores how to sell your business in the future to reap the rewards of the equity
you’ve built. If you want to create a business that generates long-term value and works for you while
you sleep, Build Business Equity While You Sleep provides the strategies to build wealth and exit
successfully.

recurring revenue business for sale: Build Once, Sell Forever, Grow Passively: Create
Evergreen Products That Print Revenue Simon Schroth, 2025-04-23 The key to long-term
business success is creating products that sell on autopilot. Build Once, Sell Forever, Grow Passively
teaches you how to create evergreen products that continue to generate income long after the initial
launch. This book shows you how to create digital products, online courses, or subscription services
that require minimal maintenance while generating ongoing revenue. You'll learn how to build
marketing funnels, use automation, and design systems that work for you 24/7. The book also covers
how to keep your products relevant over time, engage your customers, and scale without increasing
your workload. If you want to create a business that generates passive income while you sleep, Build
Once, Sell Forever, Grow Passively gives you the strategies to build evergreen products that keep
bringing in revenue.

recurring revenue business for sale: Growth and Profitability Michael C. Donegan,
2002-10-01 Praise for Growth and Profitability Finally, a book that fits me and my business! Growth
and Profitability did what an army of consultants could not do. . . . demystify the finance and
accounting aspect of my business. This is a must-read for anyone with a small business or for anyone
planning to start one. -- Mandana Sheybani CEO and Founder Timeless Carpets Co. This is not the
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typical long on the analysis and short on the practical application treatise on finance and accounting.
Geared toward the novice business owner and those already experienced and informed, Growth and
Profitability is provocative, lively, and informative. After reading how a customized finance strategy
benefits the organization, business owners and finance professionals will be prepared to make key
value judgments regarding finance structure clearly and with precision. -- George Maso Jones, PhD
Director, International Press Information Agency former WTO Agenda advisor and World Bank
consultant Michael Donegan provides an insightful look at the strategic role of the finance function,
from a two-person start-up company through a multimillion-dollar corporation. He has mapped out a
straightforward process to build a world-class, IT-enabled strategic finance organization. -- Tom
Shea President UpStream Software Laying a solid foundation based on pertinent information is
critical for success in today's dynamic marketplace. Achieving success requires companies to be
nimble, harnessing data that is essential to decision-making. Michael Donegan provides a blueprint
to building the financial infrastructure needed to drive growth and profitability in a measured and
sustainable fashion. -- Alex J. Abreu Managing Director Sr. Client Manager, Financial Strategies
Group Bank of America

recurring revenue business for sale: Master Exit Strategies and Sell for Millions: How to Sell
Your Business for Maximum Value Silas Mary, 2025-02-07 Master Exit Strategies and Sell for
Millions: How to Sell Your Business for Maximum Value Building a business is one thing—selling it
for top dollar is another. The difference between entrepreneurs who sell for millions and those who
walk away with pennies? A smart exit strategy. This book is your step-by-step guide to preparing,
positioning, and selling your business for maximum value. Whether you're planning to sell in a few
years or just want to keep your options open, you'll learn how to increase valuation, attract the right
buyers, and negotiate a deal that sets you up for life. Inside, you'll discover: [] The Exit Strategy
Playbook—how to plan for a profitable sale from day one [] How to Increase Business
Valuation—boost revenue, streamline operations, and make your business irresistible to buyers ]
Finding the Right Buyer—how to attract strategic buyers willing to pay a premium [] Negotiation
Tactics That Win—maximize your payout and avoid common pitfalls [] Life After the Sale—how to
invest, transition, and secure long-term wealth Don’t wait until you're ready to sell—the best exits
are planned years in advance. If you want to cash out big and sell on your terms, this book is your
ultimate guide. Let’s make your business sellable—and profitable!

recurring revenue business for sale: Evergreen Sales Ethan Evans, Al, 2025-03-03 Evergreen
Sales offers a strategic blueprint for building sustainable sales systems that generate consistent
revenue, moving beyond the unpredictable cycle of campaign-driven sales. It focuses on creating
automated sales funnels, crafting timeless marketing messages, and establishing reliable revenue
streams that withstand market fluctuations. A key insight is mastering lead generation so that you
can nurture prospects into loyal customers through email marketing automation and CRM, ensuring
long-term value creation instead of chasing fleeting gains. The book emphasizes the shift from
reactive to proactive sales strategies, enabling businesses to focus on innovation and long-term
goals. It begins by contrasting evergreen sales with traditional approaches, then delves into building
automated funnels and crafting marketing messages that resonate with core human needs. Case
studies and data-driven insights support the arguments, drawing from behavioral economics and
marketing psychology to provide a well-rounded approach. What sets this book apart is its emphasis
on building revenue streams independent of constant intervention. It argues true business
sustainability lies in developing systems that operate autonomously. The book progresses by
introducing core concepts, then systematically exploring automated sales funnels, timeless
marketing, and consistent revenue generation, culminating in a framework for continuous
improvement.

recurring revenue business for sale: Scale or Fail Allison Maslan, 2018-10-09 Scaling a
business is not for the faint of heart. It’s a mind-bending journey that causes millions of business
owners around the globe to either throw in the towel—or avoid risk entirely and suffer from
smallness and mediocrity. Most of these businesses fail because they are ill prepared to face the real



challenges involved in scaling. Either they don’t have the bandwidth to keep up with the sales
demand or production, miss out on major opportunities due to fear, or keep making the same
mistakes over and over because systems and processes aren’t in sync with the rate of growth. To
truly scale, you must upsize your strategic practices, implement new marketing strategies, find new
ways to build your team, and expand your mindset to break through whatever is keeping you stuck
at the same level. Then you must be willing to take the leap into the giant unknown - to make your
impossible possible. In Scale or Fail, author Allison Maslan—who has successfully scaled ten
companies from scratch and has guided thousands of small businesses to do the same—shares her
revolutionary SCALEit Method ® for successfully growing, replicating, and expanding your business.
She also shares pivotal mindset strategies she’s used to break the fear barrier as a trapeze artist so
you can move past any obstacle, take strategic Big Picture risks, and fulfill your dreams of business
expansion and skyrocketing profit. Featuring a wealth of real-life success stories, visual tools, and
exercises that are prescriptive and inspirational, Scale or Fail offers proven scaling strategies and a
proactive approach to: Create your Big Picture Vision and build a plan to achieve it Produce an
ever-flowing stream of cash flow with consistent profits Establish a powerhouse team that functions
well without you Become a true leader and feel like you deserve your success Improve systems and
processes that facilitate scaling Get past the mental and strategic pitfalls that cause revenue
bottlenecks Scale or Fail is adaptable to any type of business—manufacturing, consumer goods, a
brick and mortar, a digital service, a wholesaler, a consulting service, and everything in between.
Whether you're six figures and scaling to seven. . . or in the seven figures and scaling to eight or
even nine, Scale or Fail provides the roadmap to multiply your business growth—and empower you
to soar in the air with the greatest of ease.

recurring revenue business for sale: Success as a Financial Advisor For Dummies Ivan
M. Illan, 2018-11-13 A must-have reference for financial advisors In step-by-step detail, Success as a
Financial Advisor For Dummies covers how a current or would-be financial advisor can maximize
their professional success through a series of behaviors, activities, and specific client-centric value
propositions. In a time when federal regulators are changing the landscape on the standard of care
that financial services clients should expect from their advisors, this book affords professionals
insight on how they can be evolving their practices to align with the regulatory and technological
trends currently underway. Inside, you'll find out how a financial advisor can be a true fiduciary,
how to compete against the growing field of robo-advisors, and how the passive investing trend is
actually all about being an active investor. Additionally, you'll discover time-tested advice on
building and focusing on client relationships, having a top advisor mindset, and much more. Master
the seven core competencies Attract and win new business Pick the right clients Benchmark your
performance Start your own firm Brimming with practical expert advice, Success as a Financial
Advisor For Dummies is a priceless success tool for any wannabe or experienced financial advisor.

recurring revenue business for sale: Launch Without Fear Or Fancy Funnels: Just Offer Value
And Sell Clearly Simon Schroth, 2025-04-23 Many entrepreneurs think they need elaborate sales
funnels to succeed, but sometimes, simplicity works best. Launch Without Fear Or Fancy Funnels
teaches you how to launch your business and start selling without relying on complex marketing
funnels or high-pressure tactics. This book shows you how to focus on offering value and selling
clearly, using straightforward marketing strategies that resonate with your audience. You'll learn
how to communicate your value proposition, create a simple sales process, and focus on building
relationships rather than relying on complicated systems. The book also covers how to track your
results and improve your sales process over time. If you want to launch your business and start
selling with clarity and confidence, Launch Without Fear Or Fancy Funnels provides you with the
simple, effective strategies to make it happen.

recurring revenue business for sale: Mergers and Acquisitions Basics Michael E. S. Frankel,
Larry H. Forman, 2017-03-22 The essential executive M&A primer, with practical tools and expert
insight Mergers and Acquisitions Basics provides complete guidance on the M&A process, with
in-depth analysis, expert insight, and practical tools for success. This new second edition has been



updated to reflect the current M&A landscape, giving busy executives the ideal resource for
navigating each step in the process. Veteran executives relate guidelines, lessons learned, and
mistakes to avoid as they explain how M&As work, identify the major players, and describe the roles
involved in a successful transaction. Both buyer and seller must consider a broad range of factors,
and this essential guide provides checklists, forms, sample reports, and presentations to help you
avoid surprises and ensure your organization's full preparation for the deal. Equity investments,
valuation, negotiation, integration, legal aspects, and more are explained in detail to provide a
foundational primer for anyone seeking to clarify their role in the process. Mergers and acquisitions
are becoming ever more critical to the growth of large and mid-sized companies. This book balances
depth and breadth to provide a one-stop guide to maximizing the financial and operational value of
the deal. Identify key drivers of purchase or sale Understand major roles, processes, and practices
Avoid valuation detractors and negotiate effectively Overcome common challenges to successful
integration Effective M&As are highly strategic, solidly structured, and beneficial on both sides. It's
a complex process with many variables, many roles, and many potential pitfalls, but navigating the
deal successfully can mean the difference between growth and stagnation. Mergers and Acquisitions
Basics is the comprehensive resource every executive needs to understand the ins-and-outs of
strategic transactions.

recurring revenue business for sale: Sticky Sales and Marketing Peter Lyle DeHaan,
2022-12-01 Growing your business sounds easy. But successful sales and marketing is hard. Is your
business failing to realize its true potential? It might be that your sales and marketing are holding
you back. Learn how to market more convincingly, sell more successfully, and manage more
effectively. In Sticky Sales and Marketing, Peter Lyle DeHaan, PhD breaks down sales and
marketing strategies in a coherent story-driven process and highlights what works and what doesn’t.
Through personal stories and eye-opening insights, he shares how businesses and organizations can
promote their products and services more effectively for long-term growth. By highlighting powerful
examples, we're given a comprehensive overview of sales management, sales tips, marketing
management, and marketing tactics. No matter if you're selling products, services, or ideas, Sticky
Sales and Marketing teaches why some sales and marketing techniques work—and others
don’t—and what impacts the bottom line the most. Through insightful stories and examples, you'll
learn how to: ¢ Close more sales and gain repeat clients. * Understand the keys to a high-producing
sales team. * Know what marketing channels will work best for you. * Apply marketing tactics
proven to work. ¢ Feel confident in your sales and marketing ability. Sticky Sales and Marketing will
not only teach you the building blocks to marketing that stick, but how to escape marketing failures
that could hurt your reputation and your business. With the right plan and process, you can become
better at marketing without resorting to scammy tactics or poorly executed strategies. Let Sticky
Sales and Marketing show you how to pursue sales and marketing with more confidence and greater
success.

recurring revenue business for sale: Financial Mastery for Entrepreneurs Chinelle Spencer,
2024-10-16 Ready to take control of your business finances and secure a prosperous future?
Financial Mastery for Entrepreneurs by Chinelle Spencer is your go-to resource for mastering the
financial side of entrepreneurship. From managing cash flow and reducing tax burdens to smart
investment strategies and risk management, this guide provides actionable insights for building and
preserving wealth.Inside, You'll Discover: - Wealth-Building Strategies - Techniques for creating
sustainable growth and safeguarding assets. - Risk Management Tools - Protect your business from
potential setbacks and navigate uncertainty. - Real-Life Case Studies - Learn from successful
entrepreneurs who leveraged these strategies. - Tax Planning Tips - Practical approaches to
minimize tax liability and retain more earnings. This eBook is designed for entrepreneurs at every
stage, offering clear, practical advice that helps you make informed financial decisions for long-term
success.Transform Your Business’s Financial Future - Start Today! Additional Info: Ideal for
entrepreneurs, small business owners, and those looking to gain a competitive edge in financial
management.



recurring revenue business for sale: Financial Management for Episcopal Parishes
James B. Jordan, 2012 Experience shows that churches that are open and transparent engender a
greater feeling of trust and willingness on the part of donors. Financial Management for Episcopal
Parishes defines the roles of the clergy, staff, vestry, and congregation in the establishment of a
transparent and functioning set of checks and balances that can be implemented by any size church.
The book is laced with real-life examples of processes and procedures that did and did not work,
helping readers to identify with their own church experience and apply the information to their own
setting.

recurring revenue business for sale: Go Do Deals Jeremy Harbour, 2020-12-08 Go Do Deals
provides entrepreneurs with a practical method to source and buy companies without having capital
and without borrowing lots of money. For those who are ready to take the next step on the
entrepreneurial ladder and make the shift from customer to shareholder value creation, Go Do Deals
shows them how to: Bypass the brokers and find businesses that are NOT for sale Find, approach,
and have positive conversations with potential sellers Structure deals so that they do not need to
contribute cash upfront Choose the right deals and avoid buying themselves a job Know the best
time to exit or sell their business Buying a company can double one’s business in an afternoon, free
them from the treadmill of staff and customers, and avoid the blood, sweat, and years of start-up
pain. It’s time to Go Do Deals.

recurring revenue business for sale: Middle Market Strategies Richard M. Trottier,
2009-05-18 Break down the walls that stand in the way of business growth with the effective middle
market strategies found in Middle Market Strategies The middle market represents about 1% of all
U.S. businesses but produces about 40% of the gross domestic product. Winning the middle market
is critical to business owners, and vital to the U.S. economy. Providing a comprehensive framework
for understanding the market for private mid-sized businesses, Middle Market Strategies helps
owners avoid unnecessary risks and enjoy some well-deserved returns by sharing the lessons
learned from hundreds of featured business owners. Using ninety real-world case studies, Middle
Market Strategies helps inform better business decisions by providing answers to the most pressing
questions, including: How do the markets work? How can they be used to improve business value?
Which strategies work best? What are the rules and how do you work with them? How are middle
market businesses different from larger and smaller businesses? What separates successful
businesses from others? Author Richard Trottier's reader-friendly anecdotes depict owners caught in
the daily struggle to survive and the choices they made to break down the walls that stood in the
way of their growth. Their stories, and the market rules that grew out of them, help to provide CEOs
and presidents of mid-market companies, business appraisers, and capital providers with a solid
understanding of the market to help them make better business decisions.

recurring revenue business for sale: ,

recurring revenue business for sale: Own Your Tech Career Don Jones, 2021-08-24 Own
Your Tech Career: Soft skills for technologists is a guide to taking control of your professional life. It
teaches you to approach your career with planning and purpose, always making active decisions
towards your goals. Summary In Own Your Tech Career: Soft skills for technologists, you will: Define
what “success” means for your career Discover personal branding and career maintenance Prepare
for and conduct a tech job hunt Spot speed bumps and barriers that can derail your progress Learn
how to navigate the rules of the business world Perform market analysis to keep your tech skills
fresh and relevant Whatever your road to success, you’ll benefit from the toolbox of career-boosting
techniques you’ll find in Own Your Tech Career: Soft skills for technologists. You’ll discover
in-demand communication and teamwork skills, essential rules for professionalism, tactics of the
modern job hunt, and more. Purchase of the print book includes a free eBook in PDF, Kindle, and
ePub formats from Manning Publications. About the technology A successful technology career
demands more than just technical ability. Achieving your goals requires clear communication,
top-notch time management, and a knack for navigating business needs. Master the “soft skills,” and
you’ll have a smoother path to success and satisfaction, however you define that for yourself. About



the book Own Your Tech Career: Soft skills for technologists helps you get what you want out of your
technology career. You'll start by defining your ambition—whether that’s a salary, a job title, a
flexible schedule, or something else. Once you know where you're going, this book’s adaptable
advice guides your journey. You'll learn conflict resolution and teamwork, master nine rules of
professionalism, and build the confidence and skill you need to stay on the path you’ve set for
yourself. What's inside Personal branding and career maintenance Barriers that derail progress The
rules of the business world Market analysis to keep tech skills fresh About the reader For tech
professionals who want to take control of their career. About the author Microsoft MVP Don Jones
brings his years of experience as a successful IT trainer to this engaging guide. Table of Contents 1
Own your career 2 Build and maintain your brand 3 Network 4 Be part of a technology community 5
Keep your tech skills fresh and relevant 6 Show up as a professional 7 Manage your time 8 Handle
remote work 9 Be a team player 10 Be a team leade 11 Solve problems 12 Conquer written
communications 13 Conquer verbal communications 14 Resolve conflicts 15 Be a data-driven,
critical thinker 16 Understand how businesses work 17 Be a better decision-maker 18 Help others
19 Be prepared for anything 20 Business math and terminology for technologists 21 Tools for the
modern job hunt

recurring revenue business for sale: Launching Infoproducts: The Complete Blueprint
to Create and Sell Your Ebook or Online Course Reginaldo Osnildo, You are about to embark on
a path that can change not only your professional life, but also your perception of what is possible to
achieve in the digital world. The book you are holding in your hands — Launching Infoproducts: The
Complete Guide to Creating and Selling Your Ebook or Online Course — has been carefully crafted
to be a truly practical and inspiring guide. We live in an unprecedented era where anyone, with a
specific knowledge, passion or skill, can transform it into a digital product, generate a positive
impact on the lives of others and, at the same time, build a profitable, scalable and sustainable
business. However, despite all the opportunities, many still feel lost, not knowing where to start,
what is really necessary, or how to avoid the most common mistakes that make most people give up
before even launching their first infoproduct. This book was born with the mission of changing this
scenario. Here, you will find a complete roadmap , divided into 10 chapters, that will guide you from
building the right mindset, through choosing and validating the idea, creating quality content, to the
most effective strategies for launching and selling your digital product. This is not a theoretical
book. It is a practical manual . In each chapter, you will be invited to get your hands dirty, make
decisions, create materials and move forward with confidence towards your goal. Furthermore, this
guide is written in simple, direct and welcoming language, so that you feel supported and motivated
from beginning to end. It doesn’t matter if you are starting from scratch or if you already have some
experience in the digital world: there is value here for everyone who wants to master the art of
creating and selling information products. The proposal is not just to teach you how to launch an
ebook or online course, but to help you develop a strategic vision, create relevant and quality
products, build a loyal audience and generate sales in an ethical, consistent and scalable way. When
you finish reading this book, you will not only have the knowledge necessary to create and sell your
infoproduct, but you will also be able to repeat this process as many times as you want, creating a
true value and income generation machine . This is your moment. The digital market is booming and
offers incredible opportunities for those who prepare and act with focus, strategy and passion. Now,
take a deep breath, open your mind, prepare your notebook and come with me on this journey that
can mark a new chapter in your life. Yours sincerely Reginaldo Osnildo

recurring revenue business for sale: Surviving in the Security Alarm Business Lou
Sepulveda, 1998-10-12 In the very competitive security alarm business, companies are finding
themselves more and more burdened with the responsibility of preparing corporate mission
statements, paradigm analyses, and corporate reengineering plans. Surviving in the Security Alarm
Business will help explain their importance, how to perform them, and what the expected result will
be. Teaches alarm professionals how to recreate their business from scratch for greater selling
success Illustrates how to do business in the future in response to market changes and trends
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