
business valuation multiplier by industry
business valuation multiplier by industry is a crucial concept in the realm of finance
and investment, guiding stakeholders in determining the worth of a business based on its
industry characteristics. Understanding these multipliers is essential for business owners,
investors, and analysts as they provide a standardized method for evaluating a company's
financial health and growth potential. This article delves into various business valuation
multipliers specific to different industries, explaining how they are calculated, their
significance, and the factors influencing them. Additionally, we will explore the common
applications of these multipliers in decision-making processes, along with practical
examples of how they vary across sectors.
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Understanding Business Valuation Multipliers
Business valuation multipliers are metrics used to assess the value of a business relative
to a specific financial measure, such as earnings, revenue, or cash flow. These multipliers
offer a shorthand approach to valuation, allowing investors and stakeholders to quickly
gauge a company's worth compared to its peers or industry standards. Generally, the most
common multipliers include the Price-to-Earnings (P/E) ratio, Earnings Before Interest,
Taxes, Depreciation, and Amortization (EBITDA) multiples, and revenue multiples.

The methodology for calculating these multipliers typically involves taking the market
value of a business and dividing it by its earnings, revenue, or another relevant financial
metric. For instance, if a company is valued at $1 million and earns $200,000 annually, its
P/E ratio would be 5 ($1,000,000 / $200,000). This ratio provides a quick reference point
for assessing whether a business is undervalued or overvalued compared to market norms.

Valuation multipliers can vary significantly by industry due to differing growth rates, risk
profiles, and capital requirements. Therefore, it is essential to understand the industry-
specific multipliers to make informed investment decisions.

Common Business Valuation Multipliers by



Industry
Different industries adopt varied approaches to valuation, leading to distinct multipliers
that reflect their unique economic environments. Below are several common business
valuation multipliers categorized by industry.

Technology Industry
The technology sector often experiences rapid growth and innovation, leading to higher
valuation multiples. Common multiples for tech companies include:

Price-to-Earnings (P/E) Ratio: Tech companies typically have P/E ratios ranging
from 15 to 35, depending on growth expectations.

Price-to-Sales (P/S) Ratio: Tech firms can exhibit P/S ratios of 4 to 10 or higher,
especially for high-growth companies.

Enterprise Value to EBITDA: This multiple can range from 10 to 20 times EBITDA,
reflecting strong cash flow potential.

Healthcare Industry
In the healthcare sector, valuation multiples can be influenced by regulatory environments
and reimbursement models. Key multiples include:

Price-to-Earnings (P/E) Ratio: Healthcare companies often have P/E ratios
between 15 and 25.

EV/EBITDA: This multiple typically ranges from 8 to 15, depending on the
company's growth trajectory.

Price-to-Book (P/B) Ratio: A P/B ratio of 1.5 to 3 is common in this industry.

Retail Industry
Retail businesses often operate on thinner margins, affecting their valuation multiples.
The relevant metrics include:

Price-to-Earnings (P/E) Ratio: Retailers usually have P/E ratios ranging from 10 to
20.

Price-to-Sales (P/S) Ratio: This ratio can vary widely but often falls between 0.5
and 2.5.



EV/EBITDA: Typical multiples might range from 5 to 10.

Manufacturing Industry
The manufacturing sector's valuation can be affected by production costs and economic
cycles. Typical valuation multiples include:

Price-to-Earnings (P/E) Ratio: Manufacturing firms may see P/E ratios from 12 to
18.

EV/EBITDA: These multiples typically fall between 6 and 10.

Price-to-Book (P/B) Ratio: Commonly within the range of 1 to 2.

Factors Influencing Valuation Multipliers
Numerous factors can impact business valuation multipliers, making it essential to
consider these elements when evaluating a company. Key factors include:

Market Conditions
Economic cycles significantly influence valuation multiples. In a booming economy,
companies often trade at higher multiples due to increased investor confidence and
growth prospects. Conversely, during economic downturns, multiples may contract as
investors become more risk-averse.

Company Performance
The operational efficiency and financial health of a company play a vital role in
determining its valuation multiples. Companies with strong profit margins, consistent
revenue growth, and solid management teams tend to command higher multiples.

Industry Trends
Trends within specific industries, such as technological advancements or regulatory
changes, can affect how valuations are perceived. Industries that are rapidly evolving
often see higher valuations as investors anticipate future growth.



How to Apply Valuation Multipliers in Business
Transactions
Applying business valuation multipliers in transactions involves several critical steps.
These steps ensure that stakeholders make informed decisions based on realistic
valuations.

Comparative Analysis
Investors should conduct a comparative analysis of similar companies within the industry
to establish a baseline for valuation multiples. This involves identifying peer companies
and analyzing their financial metrics to understand prevailing market conditions.

Adjusting for Unique Factors
When applying valuation multiples, it is essential to adjust for unique factors affecting the
business, such as size, growth potential, and specific risks. Customizing the approach
ensures a more accurate valuation reflective of the company's standing.

Negotiation and Final Valuation
Once the valuation multiples are established, they can serve as a basis for negotiation in
mergers, acquisitions, or other business transactions. A clear understanding of the
industry norms allows stakeholders to negotiate effectively and arrive at a fair price.

Conclusion
The concept of business valuation multiplier by industry is a pivotal tool for understanding
the worth of a business. By leveraging industry-specific multipliers, stakeholders can make
informed decisions regarding investments, mergers, and acquisitions. The variances in
multipliers across sectors highlight the importance of contextual understanding in
valuation practices. As market conditions evolve and industries transform, staying
informed about current trends and adjusting valuation strategies will continue to be
crucial for successful business transactions.

Q: What is a business valuation multiplier?
A: A business valuation multiplier is a financial metric that helps assess the value of a
business relative to a specific financial figure, such as revenue, earnings, or cash flow,
allowing for quick comparisons across similar companies.



Q: Why do valuation multiples vary by industry?
A: Valuation multiples vary by industry due to differences in growth potential, risk
profiles, market conditions, and the economic environment that each sector operates
within, leading to different investor expectations and valuations.

Q: How can I determine the appropriate multiplier for
my industry?
A: To determine the appropriate multiplier for your industry, conduct a comparative
analysis of similar companies within your sector, considering their financial performance,
growth rates, and market conditions to establish a benchmark.

Q: What are some common valuation multiples used in
the healthcare industry?
A: Common valuation multiples in the healthcare industry include the Price-to-Earnings
(P/E) ratio, Enterprise Value to EBITDA (EV/EBITDA), and the Price-to-Book (P/B) ratio,
which reflect the sector's unique dynamics.

Q: How do market conditions affect business valuation
multiples?
A: Market conditions influence investor confidence and risk appetite, leading to higher
valuation multiples during economic booms and lower multiples during downturns, as
investors become more cautious about future growth prospects.

Q: Can valuation multiples predict future performance?
A: While valuation multiples provide insights into current market perceptions, they should
not be solely relied upon to predict future performance, as they do not account for
changes in market conditions, management effectiveness, or operational shifts.

Q: What is the significance of the Price-to-Earnings
(P/E) ratio?
A: The Price-to-Earnings (P/E) ratio is significant as it measures a company's current share
price relative to its earnings per share, helping investors assess whether a stock is
undervalued or overvalued compared to its peers.



Q: How can I apply valuation multiples in a business
sale?
A: To apply valuation multiples in a business sale, determine the relevant multiples for
your industry, calculate the business's financial metrics, and use these to estimate a fair
market value that can guide negotiation and structuring of the sale.

Q: What role do growth rates play in determining
valuation multiples?
A: Growth rates play a crucial role in determining valuation multiples, as higher expected
growth typically leads to higher multiples, reflecting investor confidence in the company's
future performance and profit potential.

Q: Is it advisable to rely solely on valuation multiples for
investment decisions?
A: It is not advisable to rely solely on valuation multiples for investment decisions; they
should be used in conjunction with other financial analyses and qualitative assessments to
form a comprehensive view of a company's value.
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by valuation experts, this guidebook will provide the fundamentals of business valuation. It will serve
as a reference for lawyers who deal with business valuation and appraisal issues in their practices
but with a less technical approach, which is especially helpful for professionals who do not have an
in-depth financial background.
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critical points in the content. Suitable for all experience levels, you will find valuable information
that will improve and fine-tune your everyday activities.
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strategic decisions, having a reliable valuation is essential. This comprehensive guide provides
everything you need to know about business valuation, from the basics to the most advanced
techniques. With contributions from leading experts in the field, this book covers a wide range of
topics, including: * The different approaches to business valuation * How to analyze financial
statements * How to value assets and liabilities * How to estimate business earnings * Special
considerations in business valuation, such as valuing professional practices, closely-held businesses,
and start-ups With clear explanations, practical examples, and insightful case studies, this book will
help you to: * Make informed decisions about the value of a business * Avoid costly mistakes *
Protect your financial interests * Maximize the value of your business Whether you are a business
owner, an investor, a financial analyst, or a student, this book is an essential resource. It will provide
you with the knowledge and skills you need to navigate the complexities of business valuation and
make informed decisions about the value of a business. This book is also an invaluable tool for
professionals who need to value businesses for a variety of purposes, such as mergers and
acquisitions, estate planning, and litigation. With its comprehensive coverage of the latest valuation
techniques and best practices, this book is the definitive guide to business valuation. If you like this
book, write a review!
  business valuation multiplier by industry: Business Valuation Understanding Your
Company�s Worth James Fulton, Business Valuation: Understanding Your Company�s Worth is a
comprehensive guide that demystifies the process of valuing a business for entrepreneurs, investors,
and professionals. It explores various valuation methods, including asset-based, income, and market
approaches, providing readers with practical insights into how to assess the financial health and
potential of a company. The book emphasizes the importance of accurate valuations in
decision-making, whether for investment, sale, or strategic planning. With real-world examples and
expert advice, it equips readers with the knowledge needed to confidently evaluate and
communicate their company's worth in a competitive marketplace.
  business valuation multiplier by industry: Business Valuation and Taxes David Laro,
Shannon P. Pratt, 2005-04-08 Disputes over valuation issues fill the court's dockets and for good
reason, fair market valuations are required frequently by the law. The authors believe that
approximately 243 sections of the Code and several thousand references in the Regulations explicitly
require fair market value determination. Consequently, taxpayers file an estimated 15 million tax
returns each year reporting an event involving a valuation related issue. It is no mystery, therefore,
why valuation cases are ubiquitous. Today, valuation is an important and highly sophisticated
process. Valuators need legitimate guidance to perform their work. The objective of this book is to
provide knowledge, and guidance to those who do the valuations as well as those who are affected
by them. This unprecedented text provides: Clear guidance and perspective on business valuation
from two of the nation’s top authorities, Hon. David Laro and Dr Shannon Pratt. Insightful
perspective and discussion on critical issues, procedures and law pertaining to business valuation.
An overview of business valuation procedures Law and techniques of Fair Market Value Opinion
from the Hon. David Laro and Dr. Shannon Pratt who express their unique and critical views. The
business valuer with everything from the basics to the sophisticated. From definitions to valuing
complex business interests, what you need to know about business valuation. Everything from
empirical market evidence to credible expert business valuation testimony discussed and analyzed
by the Hon. David Laro and Dr. Shannon Pratt.
  business valuation multiplier by industry: The Lawyer's Business Valuation Handbook
Shannon P. Pratt, 2000 This is a practical guide that will help lawyers and judges assess the
qualifications of a business appraiser and the reliability of the information presented, and will enable
them to work with valuation issues more efficiently and effectively.
  business valuation multiplier by industry: Business Valuation and Federal Taxes David Laro,
Shannon P. Pratt, 2011-03-25 Business Valuation and Federal Taxes Procedure, Law, and
Perspective SECOND EDITION Combining the expert knowledge of Senior Judge David Laro and
Shannon Pratt, Business Valuation and Federal Taxes, Second Edition presents the authors' decades



of experience, with advice on everything practitioners need to know about the relationship between
federal taxes and valuation, and specifically valuations relating to business interests. This reference
features indepth examinations of numerous topics that are particularly important to practitioners
and explores a broad understanding of the basic knowledge needed to appreciate business valuation.
Valuators, CPAs consulting on valuations, attorneys, corporate development officers, and
intermediaries on business valuation will benefit from insightful discussions on topics ranging from
general definitions to valuing complex business interests, as well as new discussions of: Personal
versus enterprise goodwill New materials on transfer pricing and customs valuations and how recent
markets have affected both the income and market approaches Coverage of FAS 157 and the many
changes to penalties and sanctions affecting both taxpayers and appraisers Several important new
court cases Coverage is also included on standards of business valuation, IRS positions, burden of
proof in valuation controversies, questions to ask business valuation experts, economic and industry
analysis, and tax-affecting passthrough entities. Complete with a full overview of the laws,
procedures, and approaches related to business valuation, this invaluable reference is a wellspring
of vital information on valuation approaches, techniques, finance-related issues, burden of proof,
standards, choice of entity, and much more.
  business valuation multiplier by industry: Valuation McKinsey & Company Inc., Tim Koller,
Marc Goedhart, David Wessels, 2010-07-16 The number one guide to corporate valuation is back and
better than ever Thoroughly revised and expanded to reflect business conditions in today's volatile
global economy, Valuation, Fifth Edition continues the tradition of its bestselling predecessors by
providing up-to-date insights and practical advice on how to create, manage, and measure the value
of an organization. Along with all new case studies that illustrate how valuation techniques and
principles are applied in real-world situations, this comprehensive guide has been updated to reflect
new developments in corporate finance, changes in accounting rules, and an enhanced global
perspective. Valuation, Fifth Edition is filled with expert guidance that managers at all levels,
investors, and students can use to enhance their understanding of this important discipline. Contains
strategies for multi-business valuation and valuation for corporate restructuring, mergers, and
acquisitions Addresses how you can interpret the results of a valuation in light of a company's
competitive situation Also available: a book plus CD-ROM package (978-0-470-42469-8) as well as a
stand-alone CD-ROM (978-0-470-42457-7) containing an interactive valuation DCF model Valuation,
Fifth Edition stands alone in this field with its reputation of quality and consistency. If you want to
hone your valuation skills today and improve them for years to come, look no further than this book.
  business valuation multiplier by industry: The Dragons' Den Guide to Investor-Ready
Business Plans John Vyge, 2012-10-30 A step-by-step approach to winning over investors with a
solid business plan A comprehensive business plan, based on a concept that has been feasibility
tested and for which a sales and marketing strategy is in place, is where the rubber meets the road
for the entrepreneur and the investor. The Dragons' Den Guide to Investor-Ready Business Plans is
designed to show the entrepreneur how to create a business plan that will get an investor's
attention—and money. Case studies from Canadian and US businesses and stories of entrepreneurs
who appeared on the Dragons' Den illustrate the key ideas and themes. Helps entrepreneurs face
the reality of what they are trying to achieve Encourages readers to focus heavily on testing their
business concept first, before they invest valuable time and resources in a slow-growth or no-growth
business idea The current economic environment is forcing many people to start businesses to
supplement their income or replace a lost job. But don't let emotion trump method. The Dragon's
Den Guide offers your step-by-step approach to preparing yourself for the harsh but rewarding world
of small business ownership.
  business valuation multiplier by industry: A Pragmatist’s Guide to Leveraged Finance
Robert S. Kricheff, 2021-05-25 The high-yield leveraged bond and loan market is now valued at $4+
trillion in North America, Europe, and emerging markets. What’s more the market is in a period of
significant growth. To successfully issue, evaluate, and invest in high-yield debt, financial
professionals need credit and bond analysis skills specific to these instruments. This fully revised



and updated edition of A Pragmatist’s Guide to Leveraged Finance is a complete, practical, and
expert tutorial and reference book covering all facets of modern leveraged finance analysis.
Long-time professional in the field, Bob Kricheff, explains why conventional analysis techniques are
inadequate for leveraged instruments, clearly defines the unique challenges sellers and buyers face,
walks step-by-step through deriving essential data for pricing and decision-making, and
demonstrates how to apply it. Using practical examples, sample documents, Excel worksheets, and
graphs, Kricheff covers all this, and much more: yields, spreads, and total return; ratio analysis of
liquidity and asset value; business trend analysis; modeling and scenarios; potential interest rate
impacts; evaluating leveraged finance covenants; how to assess equity (and why it matters);
investing on news and events; early-stage credit; bankruptcy analysis and creating accurate credit
snapshots. This second edition includes new sections on fallen angels, environmental, social and
governance (ESG) investment considerations, interaction with portfolio managers, CLOs, new issues,
and data science. A Pragmatist’s Guide to Leveraged Finance is an indispensable resource for all
investment and underwriting professionals, money managers, consultants, accountants, advisors,
and lawyers working in leveraged finance. It also teaches credit analysis skills that will be valuable
in analyzing a wide variety of higher-risk investments, including growth stocks.
  business valuation multiplier by industry: Understanding Financial Accounting Jimmy
Winfield, Mark Graham, Taryn Miller, 2021 Focusing on the content that will benefit business and
management students, and featuring a wealth of global examples from real businesses, the authors
enable students to unpick and analyze financial statements with confidence.
  business valuation multiplier by industry: Business Valuation Guillermo L. Dumrauf,
2025-08-19 Business Valuation: Real-World Applications in Emerging Markets serves as a useful
guide for those who want to learn business valuation methodology from scratch, applying corporate
finance theory to real-world cases. Based on the author’s extensive professional and teaching
experience, this text illustrates how basic corporate finance principles and theories shape decisions
made by market practitioners and offers an in-depth discussion of various business valuation
methods and models with a focus on emerging markets. By adopting a step-by-step approach, it
helps the reader to gain a deeper understanding of this topic, starting with an explanation of
essential concepts before gradually moving on to more advanced valuation techniques. To help the
reader navigate common valuation processes, brief real-world examples are woven throughout the
text with the final part containing four real valuation cases on which the author served as the
appraiser. Vital learning and teaching features include: key terminologies; discussion questions;
boxed examples and real-world cases; mathematical appendices; and a suite of supplementary
instructor’s resources. This will be a valuable textbook for students taking advanced undergraduate
and postgraduate-level courses in business valuation, as well as a practical guide for appraisers.
  business valuation multiplier by industry: Understanding Business Valuation Workbook
Gary R. Trugman, 2018-09-05 This is the workbook to be used in conjunction with Understanding
Business Valuation, Fifth Edition, covering various valuation approaches, methods, and techniques.
This fifth edition simplifies a technical and complex area of practice with real-world experience and
examples.
  business valuation multiplier by industry: Investment Banking Interview Questions and
Answers - English Navneet Singh, Preparing for an investment banking interview involves
understanding both technical and behavioural questions. Below are common categories of questions
you may face, along with sample answers to guide your preparation. 1. Basic Finance Concepts Q:
What are the three main financial statements, and how do they relate to each other? A: The three
main financial statements are the Income Statement, Balance Sheet, and Cash Flow Statement. The
Income Statement shows a company's revenues, expenses, and profits over a period. The Balance
Sheet shows a company’s assets, liabilities, and shareholders' equity at a specific point in time. The
Cash Flow Statement reconciles the beginning and ending cash balances by outlining cash inflows
and outflows from operating, investing, and financing activities. These statements are
interconnected. For example, net income from the Income Statement feeds into the Shareholders'



Equity section of the Balance Sheet (retained earnings), and it also flows into the top line of the Cash
Flow Statement (starting point for operating cash flows). 2. Valuation Techniques Q: Walk me
through a discounted cash flow (DCF) analysis. A: In a DCF, we project a company’s free cash flows
over a period (typically 5-10 years), discount them to the present value using the company’s
weighted average cost of capital (WACC), and then calculate the terminal value. The two
components, discounted free cash flows and terminal value, give the enterprise value (EV). Steps:
Project free cash flows for a set period. Determine the terminal value using either the Gordon
Growth Model or Exit Multiple Method. Discount both the projected cash flows and the terminal
value back to present value using WACC. Add the discounted cash flows and terminal value to
determine the company’s enterprise value. Q: What are some other methods to value a company? A:
Besides DCF, common methods include: Comparable Companies Analysis (Comps): Comparing
valuation multiples of similar public companies. Precedent Transactions Analysis: Looking at
valuation multiples paid in similar historical transactions. Leveraged Buyout (LBO) Analysis:
Estimating what a private equity firm would pay, leveraging a large portion of the purchase with
debt. 3. Market and Industry Questions Q: What’s happening in the market right now? A: Stay
updated with current events, like interest rate changes, M&A trends, or economic reports (e.g.,
inflation rates, GDP). For instance, if interest rates are rising, it might affect valuation by increasing
the cost of debt and reducing DCF valuation. Be prepared to discuss specific industries relevant to
the firm you're interviewing with. 4. Accounting Knowledge Q: How does depreciation affect the
financial statements? A: Depreciation affects all three financial statements: Income Statement: It
reduces taxable income as an expense, lowering net income. Balance Sheet: It reduces the value of
fixed assets (PP&E) and is reflected in accumulated depreciation, a contra-asset account. Cash Flow
Statement: Depreciation is added back to operating cash flow because it is a non-cash expense. Q:
What is goodwill, and how is it treated in financial statements? A: Goodwill arises when a company
acquires another company for more than its fair value. It is an intangible asset on the Balance Sheet.
Goodwill is not amortized but is tested for impairment annually. If impaired, the loss is recorded on
the Income Statement, reducing net income and assets. 5. Behavioural and Fit Questions Q: Why do
you want to work in investment banking? A: Highlight a passion for finance, analytical challenges,
and deal-making. Example: I’m drawn to investment banking because it offers a unique combination
of strategic thinking and analytical rigor. The fast-paced environment and exposure to large
transactions align with my long-term goals of learning the intricacies of corporate finance and
working on complex deals. Q: Tell me about a time you worked in a team under pressure. A: Use the
STAR method (Situation, Task, Action, Result). Example: During my internship, my team was tasked
with completing a valuation for a client’s acquisition target under a tight deadline. I took the
initiative to create detailed financial models, dividing the tasks among the team, and ensured we
communicated effectively. We delivered the analysis ahead of schedule, impressing both the client
and senior leadership. 6. Technical Questions Q: What is EBITDA, and why is it important? A:
EBITDA (Earnings Before Interest, Taxes, Depreciation, and Amortization) is a proxy for a company's
cash flow from operations. It's important because it removes the impact of non-cash items
(depreciation and amortization) and financing decisions (interest and taxes), allowing investors to
compare operational performance across companies. Q: How would you value a company with
negative earnings? A: When a company has negative earnings, methods like DCF and comparable
multiples based on earnings may not be appropriate. Instead, you can use: Revenue multiples
(EV/Revenue). Adjusted EBITDA multiples if the company has positive cash flow before interest,
taxes, depreciation, and amortization. Asset-based valuation, particularly in distressed situations. 7.
Brain Teasers / Problem Solving Q: How many gas stations are there in the U.S.? A: This question is
testing your ability to think logically. Example approach: U.S. population is roughly 330 million.
Estimate there’s 1 car for every 2 people (165 million cars). Each car needs gas about once per
week. Assume a gas station serves 2,000 cars per week. Divide 165 million by 2,000: around 82,500
gas stations. By preparing answers that demonstrate strong technical skills, awareness of current
market conditions, and teamwork abilities, you'll be ready to tackle both the technical and



behavioural parts of your investment banking interview.
  business valuation multiplier by industry: Stock Valuations Emily Johnson, AI, 2025-02-27
Stock Valuations offers a comprehensive guide to understanding stock market analysis and business
valuation, essential skills for making informed investment decisions. The book delves into
interpreting market trends and evaluating company performance using financial statements. It also
explores various valuation models, helping readers determine a company's intrinsic value, moving
beyond speculative market prices. The book begins by tracing the evolution of valuation techniques,
from basic ratio analysis to sophisticated discounted cash flow (DCF) models. It introduces
fundamental analysis and progresses to more advanced approaches like relative and asset-based
valuation. Each method is explained with practical examples and case studies, illustrating how
assumptions impact valuation. By integrating multiple valuation approaches, the book provides a
framework for investment decision-making. The book uniquely emphasizes integrating various
valuation methods, promoting a holistic perspective rather than a one-size-fits-all approach.
Supported by financial data, industry reports, and academic research, it connects finance,
accounting, economics, and management to provide a balanced assessment of valuation
methodologies. This thorough exploration makes it an invaluable resource for investors, finance
students, and investment professionals seeking to refine their understanding of financial analysis
and investment strategies.
  business valuation multiplier by industry: Valuation of high growth companies Thomas
Prielinger, 2008-05-29 Diploma Thesis from the year 2007 in the subject Business economics -
Investment and Finance, grade: 1, University of Vienna (Institut für Finanzwirtschaft), language:
English, abstract: In my thesis I examined the applicability of traditional valuation methods to value
high growth companies. Consequently I presented and discussed possible modifications to the
traditional methods, whereas I demonstratively applied some of the presented concepts in the case
study. Considering relative valuation, traditional multiples based on historical financial data are not
very useful for valuing such companies, as historical earnings are either negative or have low
informational value. In my opinion, the presented concept of forward-looking (earnings) multiples is
clearly superior to the traditional approaches using historical financials and also to the proposed
modifications, which mostly have to be applied using historical data. The concept of
knowledge-related multiples is interesting, although it uses historical financials; it may be useful and
deliver accurate results in certain cases, but not especially when valuing high growth companies.
Multiples based on non-financial data may only work well if a truly comparable company could be
found. However, a multiples analysis should generally not be used for standalone company
valuations, but rather to complement a DCF valuation, which is regarded as the more accurate
method. In the second part I examined the DCF valuation and found that the general framework
works even for high growth firms; only the estimation of separate inputs requires more effort and
modified estimation approaches compared to stable growth companies. The scenario-based DCF
approach is considered as the appropriate method to account for high uncertainty in company
valuation, as it allows examining the effect of changes in fundamental value drivers, without having
to use quite intransparent mathematical models. I also presented some in depth estimation issues for
three main steps of a DCF valuation, which proved beneficial for doing the case study. The case
study should demonstrate the specific problems relating to the valuation of high growth companies.
By trying to value “bwin”, an Austrian online gaming firm, the case study reveals the deficiencies of
traditional multiples and shows how the scenario-based DCF approach can be applied. Although
scenario outcomes deliver an even broader value range than the multiples analysis, they allow
accounting for the specific circumstances and reveal the possible effect of changes in the key value
drivers for the company. The scenario-based DCF approach thus delivers the most valuable results
in my opinion.
  business valuation multiplier by industry: A Cynic’s Business Wisdom Jay J. Silverberg,
2020-10-08 A Cynic’s Business Wisdom is an entrepreneur’s manual from the edgy perspective that
cynicism teaches us to have a healthy respect for the unexpected. It equips us to effectively deal



with real-world business challenges and capitalize on opportunities. Essentially, it is the flip side of
all those “instant-gratification-sugar-coated-success-guaranteed-get-rich-overnight” books. This
manual is a keen reflection of converting collegiate knowledge into actions that are intended to give
you an advantage in dealing with people, selling, networking, negotiating, managing, and controlling
every business situation you find yourself in. It responds to questions posed and issues raised by
entrepreneurs, academics, trainers, mentors, and businesspeople over all my years delivering
business consulting, and expounds on my advanced business workshops, and on my very own
business ventures. Business often is not pretty. Business is not always fair. People are out to win at
virtually any cost. Those footsteps you hear are a constant reminder that you have a target on your
back. Flexible business ethics are part of empowering you to play by your own rules, recognize that
business is a game, nobody owes you a break, there are no black-and-white norms, and that business
ethics are flexible. Understand how to play the game to win.
  business valuation multiplier by industry: The Handbook of Nanotechnology John C.
Miller, Ruben Serrato, Jose Miguel Represas-Cardenas, Griffith Kundahl, 2004-11-11 In the first
attempt to fully explore the controversial issues associated with the commercial application of
nanotechnology, you'll find a thorough analysis of intellectual property and patents, financing and
legal concerns, regulatory measures particularly in the field of nanomedicine, and environmental
regulations. The authors include a set of guideposts you can follow in your due diligence of the
business and legal issues pertaining to the technology.
  business valuation multiplier by industry: Financial Valuation, + Website James R.
Hitchner, 2017-05-01 A practically-focused resource for business valuation professionals Financial
Valuation: Applications and Models provides authoritative reference and practical guidance on the
appropriate, defensible way to prepare and present business valuations. With contributions by 30
top experts in the field, this new fourth edition provides an essential resource for those seeking the
most up-to-date guidance, with a strong emphasis on applications and models. Coverage includes
state-of-the-art methods for the valuation of closely-held businesses, nonpublic entities, intangible,
and other assets, with comprehensive discussion on valuation theory, a consensus view on
application, and the tools to make it happen. Packed with examples, checklists, and models to help
you navigate your valuation project, this book also provides hundreds of expert tips and best
practices in clear, easy-to-follow language. The companion website provides access to extensive
appendix materials, and the perspectives of valuation thought-leaders add critical insight throughout
each step of the process. Valuation is an important part of any organization's overall financial
strategy, and seemingly-small inaccuracies or incomplete assessments can have big repercussions.
This book walks you through the valuation process to give you the skills and understanding you need
to get it done right. Learn best practices from 30 field-leading experts Follow clear examples for
complex or unfamiliar scenarios Access practical tools that streamline the valuation process
Understand valuation models and real-world applications The business valuation process can
become very complex very quickly, and there's no substitute for clear guidance and a delineated
framework in the run-up to completion. Get organized from the beginning, and be systematic and
methodical every step of the way. Financial Valuation: Applications and Models is the
all-encompassing, expert guide to business valuation projects.
  business valuation multiplier by industry: A Reviewer's Handbook to Business Valuation L.
Paul Hood, Jr., Timothy R. Lee, 2011-05-03 Thorough guidance and detailed analysis of the valuation
business engagement Discussing the practical aspects of business valuation that arise in the context
of a tax valuation, this book provides you with detailed analysis of the valuation business
engagement process. Detailed discussion is included of various cases outlining errors that
appraisers have made in appraisal reports, as well as in-depth discussion of the current appraisal
industry issues that are impacting tax valuations. Examines concepts and topics including level of
value, the role of estate planners in the business valuation process, the use of appraisers in estate
planning and litigation, and the appraiser identification/selection process Provides insight into the
nature of the major appraisal trade associations Offers insights into preventing errors from getting



into appraisal reports This helpful guide provides you with the detailed discussion you need on the
various business valuation standards that have been promulgated by the Appraisal Standards Board
as well as several appraisal trade associations.
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