business valuation consultants

business valuation consultants play a crucial role in the financial landscape, assisting businesses
in determining their worth and providing insights for informed decision-making. Whether for mergers
and acquisitions, fundraising, or strategic planning, these professionals employ various methodologies
to assess a company's value accurately. This comprehensive article explores the significance of
business valuation consultants, the methodologies they use, their benefits, and how to choose the
right consultant for your business needs. We will also cover common misconceptions and frequently
asked questions regarding their services, ensuring you have a well-rounded understanding of this
essential aspect of business management.
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Understanding Business Valuation

Business valuation is the process of determining the economic value of a business or company. This
process is essential for various reasons, such as preparing for a sale, attracting investors, or resolving
disputes. Valuation helps business owners understand the worth of their company based on various
factors, including assets, earnings, and market conditions.

The value of a business can fluctuate due to numerous factors, including industry trends, economic
conditions, and operational performance. Business valuation consultants utilize their expertise to
assess these factors and provide a comprehensive analysis of a company's worth. Understanding the
underlying principles of business valuation is crucial for anyone looking to engage a consultant in this
field.



Importance of Business Valuation Consultants

Business valuation consultants bring specialized knowledge and experience to the valuation process,
which is essential for accurate assessments. They provide an objective perspective that can be
invaluable to business owners who may be emotionally attached to their enterprises. Furthermore,
these consultants are knowledgeable about the legal and regulatory frameworks governing
valuations, ensuring compliance and accuracy.

Some specific areas where business valuation consultants play a vital role include:

Mergers and Acquisitions: Accurate valuation is critical in negotiations and due diligence
processes.

Partnership Disputes: Valuation can help resolve conflicts between business partners regarding
ownership stakes.

Financial Reporting: For accounting purposes, accurate valuation is essential to comply with
regulations.

Estate Planning: Valuation helps in determining the fair market value of a business for estate
and gift tax purposes.

Common Methodologies Used by Business Valuation
Consultants

Business valuation consultants utilize various methodologies to evaluate a company's worth. Each
method serves different purposes and is applicable in specific contexts. The most common methods
include:

Income Approach

The income approach focuses on a business's ability to generate income in the future. This method
estimates the present value of expected future cash flows, making it particularly useful for service-
oriented companies or those with predictable revenue streams.

Market Approach

The market approach compares the business to similar companies in the industry that have been sold
recently. This method uses market data to assess the value, making it effective in industries with



active sales data.

Asset-Based Approach

The asset-based approach evaluates a company's total net asset value by assessing its tangible and
intangible assets. This method is particularly relevant for businesses with significant physical assets,
such as manufacturing companies.

Each method has its benefits and limitations, and often, consultants will use a combination of these
approaches to arrive at a comprehensive valuation.

Benefits of Hiring Business Valuation Consultants

Engaging business valuation consultants can provide numerous advantages for business owners and
stakeholders. Some key benefits include:

* Expertise: Consultants bring specialized knowledge and experience to ensure accurate
valuations.

e Objectivity: An external consultant provides an unbiased assessment, free from emotional
influences.

* Time-Saving: Business owners can focus on their core operations while consultants handle the
complex valuation process.

e Strategic Insights: Consultants can provide valuable insights that can inform business
strategy and decision-making.

e Compliance: Professional valuations help ensure adherence to legal and regulatory standards.

Choosing the Right Business Valuation Consultant

Selecting the right business valuation consultant is essential for achieving accurate and reliable
results. Here are some critical factors to consider when making your choice:

Experience and Qualifications

Look for consultants with relevant experience in your industry and recognized qualifications, such as



certification from professional organizations like the American Society of Appraisers or the National
Association of Certified Valuators and Analysts.

Reputation and References

Check the consultant’s reputation by seeking client references and reading reviews. A reputable
consultant will have a track record of successful valuations and satisfied clients.

Methodology Familiarity

Ensure that the consultant is well-versed in multiple valuation methodologies and can explain which
method is most appropriate for your specific situation.

Personal Rapport

Since this process often involves sensitive information and in-depth discussions, it is vital to work with
someone you feel comfortable communicating with and trust.

Common Misconceptions about Business Valuation
Consultants

There are several misconceptions regarding business valuation consultants that can lead to
misunderstandings. Addressing these misconceptions is crucial for business owners considering hiring
a consultant.

Valuation is Only for Selling Businesses

Many believe that valuation is only necessary when selling a business. However, valuations are
essential for various purposes, including financial reporting, partnership disputes, and strategic
planning.

Valuation is a Simple Process

Some might think that business valuation is straightforward. In reality, it involves complex analysis
and a deep understanding of various financial and market factors.



All Valuations are the Same

Not all business valuations are created equal. The approach and methodology used can vary
significantly depending on the business type and the purpose of the valuation.

Conclusion

Business valuation consultants are indispensable resources for businesses seeking to understand
their worth and make informed decisions based on that knowledge. Their expertise in various
methodologies and their ability to provide objective assessments can significantly benefit business
owners, especially during critical periods such as mergers, acquisitions, or disputes. By choosing the
right consultant and understanding the valuation process, businesses can navigate the complexities
of valuation with confidence and clarity.

FAQs

Q: What qualifications should I look for in a business valuation
consultant?

A: When hiring a business valuation consultant, look for qualifications such as certification from
recognized organizations, relevant industry experience, and a proven track record of successful
valuations.

Q: How long does the business valuation process typically
take?

A: The duration of the business valuation process can vary depending on the complexity of the
business and the method used. Typically, it can take anywhere from a few weeks to several months.

Q: Can | perform a business valuation on my own?

A: While it is possible to conduct a basic valuation independently, hiring a professional consultant is
advisable for accurate and credible results, especially for significant financial decisions.

Q: What are the common reasons for needing a business
valuation?

A: Common reasons include mergers and acquisitions, partnership disputes, financial reporting,
compliance with regulations, and estate planning.



Q: What factors influence the valuation of a business?

A: Factors influencing business valuation include financial performance, market conditions, industry
trends, asset values, and future growth potential.

Q: Is a business valuation the same as a business appraisal?

A: While often used interchangeably, a business valuation is a broader term that encompasses the
process of assessing worth, whereas a business appraisal typically refers to a formal assessment
conducted by a qualified appraiser.

Q: What is the cost of hiring a business valuation consultant?

A: The cost varies based on the complexity of the valuation, the consultant's experience, and the
specific services provided. Expect to pay anywhere from a few thousand dollars to tens of thousands,
depending on the requirements.

Q: How often should a business be valued?

A: It is advisable to have a business valued at least every few years or when significant changes
occur, such as ownership changes, mergers, or substantial financial shifts.

Q: Can business valuation consultants help with tax-related
issues?

A: Yes, business valuation consultants can assist with tax-related matters, such as determining fair
market value for estate taxes or compliance with IRS regulations.

Q: What should I provide to a consultant for an accurate
valuation?

A: To obtain an accurate valuation, you should provide financial statements, tax returns, business
plans, asset lists, and any relevant market data.

Business Valuation Consultants

Find other PDF articles:

http://www.speargroupllc.com/business-suggest-026/Book?ID=KT105-5704 &title=small-scale-produc
tion-business-ideas.pdf

business valuation consultants: Understanding Business Valuation Gary R. Trugman,


http://www.speargroupllc.com/business-suggest-011/Book?docid=UBB61-3951&title=business-valuation-consultants.pdf
http://www.speargroupllc.com/business-suggest-026/Book?ID=KTl05-5704&title=small-scale-production-business-ideas.pdf
http://www.speargroupllc.com/business-suggest-026/Book?ID=KTl05-5704&title=small-scale-production-business-ideas.pdf

2012

business valuation consultants: Appraisal Feasibility Study Ethics Business Valuation
Consultancy Dr. Tomasito Z. Academia Ed. D, 2018-07-13 This book begins with the basics of
mathematics that is frequently encountered in the practice of real estate. As much as possible, its
use is based on the trend and flow of the practice from the standpoint of a salesperson, broker,
appraiser, valuer, consultant, environmental planner, and educator.

business valuation consultants: Business Valuation Discounts and Premiums Shannon P.
Pratt, 2009-04-27 Business Valuation Discounts and Premiums SECOND EDITION Discounts and
premiums do not just affect the value of a company; they play a crucial role in influencing a host of
other factors and conditions that can make or break a deal. When it comes to business valuations,
it's the business appraiser's responsibility to be intimately knowledgeable with every aspect of
discounts and premiums: the different types, the situations when they may or may not apply, and
how to quantify them. In this newly updated edition of Business Valuation: Discounts and Premiums,
Shannon Pratt one of the nation's most recognized and respected business valuation consultants
brings together the latest collective wisdom and knowledge about all major business discounts and
premiums. Addressing the three basic approaches to conducting a valuation the income approach,
the market approach, and the asset approach Shannon Pratt deftly and logically details the different
discounts or premiums that may be applicable, depending on the basic valuation approach used, and
how the valuation approaches used affect the level. Clearly written and thorough, Business
Valuation: Discounts and Premiums, Second Edition provides business appraisers, accountants,
attorneys, and business owners with an arsenal of information for their professional toolkit that can
be applied to every major evaluation case they might face in any deal. This updated edition features
timely, comprehensive coverage on: Strategic acquisitions Extensive empirical data Pre-IPO
marketability discount studies Merger and acquisition negotiations, empirical evidence from
completed transactions, and positions taken by courts in litigations Strategic acquisition premiums
Studies on minority discounts Detailed, authoritative, and complete in its coverage, Business
Valuation: Discounts and Premiums, Second Edition gets to the core of one of the more complex
challenges faced by business appraisers, and arms readers with the understanding and techniques
needed to successfully meet and exceed their job expectations.

business valuation consultants: The Handbook of Advanced Business Valuation Robert
F. Reilly, 1999-09-15 International cost of capital...blockage discounts . . . valuation issues unique to
ESOPs...specific valuation issues for sports teams...capital structure in emerging growth
companies...methods for calculating equity risk premiums...These days, understanding the complex
issues in advanced business valuation requires a team of experts. The HANDBOOK OF ADVANCED
BUSINESS VALUATION is your team of valuation experts—nationally recognized practitioners and
legal minds from across the country who provide authoritative answers and innovative solutions to
your most perplexing valuation questions. Structured in a user-friendly, general-to-specific
arrangement, The HANDBOOK OF ADVANCED BUSINESS VALUATION represents a broad cross
section of the latest conceptual thinking on the subject. Only in this thought-provoking volume will
you find: Abstracts and interpretations of recent empirical studies in lack of marketability, blockage,
and more; In-depth treatment of specialized valuation issues from many industries—including
healthcare, technology, and sports franchises; Lucid, intuitive explanations of complex and esoteric
procedures for intercompany transfer pricing analyses and ad valorem property tax appraisals. Like
its predecessor volume VALUING A BUSINESS—which covered basic business valuation concepts
and practices in authoritative, all-encompassing fashion—The HANDBOOK OF ADVANCED
BUSINESS VALUATION provides a new benchmark of advanced, contemporary discussions for
investors and experienced business valuation practitioners. Valuation experts from
PricewaterhouseCoopers, Ernst & Young, Willamette Management Associates, Arthur Andersen,
American Appraisal Associates, and more combine their expertise in this well-written, thoughtful,
and convincing reference—one with absolutely no close rival in the flourishing field of business
valuation and security analysis.



business valuation consultants: The Art of Business Valuation Gregory R. Caruso, 2020-08-20
Starting from the practical viewpoint of, “I would rather be approximately right than perfectly
wrong” this book provides a commonsense comprehensive framework for small business valuation
that offers solutions to common problems faced by valuators and consultants both in performing
valuations and providing ancillary advisory services to business owners, sellers, and buyers. If you
conduct small business valuations, you may be seeking guidance on topics and problems specific to
your work. Focus on What Matters: A Different Way of Valuing a Small Business fills a previous void
in valuation resources. It provides a practical and comprehensive framework for small and very
small business valuation (Companies under $10 million of revenues and often under $5 million of
revenues), with a specialized focus on the topics and problems that confront valuators of these
businesses. Larger businesses typically have at least Reviewed Accrual Accounting statements as a
valuation starting point. However, smaller businesses rarely have properly reviewed and updated
financials. Focus on What Matters looks at the issue of less reliable data, which affects every part of
the business valuation. You'll find valuation solutions for facing this challenge. As a small business
valuator, you can get direction on working with financial statements of lower quality. You can also
consider answers to key questions as you explore how to value each small business. Is this a small
business or a job? How much research and documentation do you need to comply with standards?
How can you use cash basis statements when businesses have large receivables and poor cutoffs?
Should you use the market method or income method of valuation? Techniques that improve
reliability of the market method multiplier How might you tax affect using the income method with
the advent of the Estate of Jones and Section 199A? Do you have to provide an opinion of value or
will a calculation work? How do you calculate personal goodwill? As a valuation professional how
can you bring value to owners and buyers preparing to enter into a business sale transaction? How
does the SBA loan process work and why is it essential to current small business values? What is the
business brokerage or sale process and how does it work? How do owners increase business value
prior to a business sale? This book examines these and other questions you may encounter in your
valuation process. You'll also find helpful solutions to common issues that arise when a small
business is valued.

business valuation consultants: Financial Valuation James R. Hitchner, 2003-04-07 The
appropriate, defensible way to prepare and present businessvaluations, with a strong emphasis on
applications and models Financial Valuation provides an all-encompassingvaluation tome that
presents the application of financial valuationtheory in an easily understood manner. Delivering
valuation theory,the consensus view on application, and the tools to make it happen,James
Hitchner?s all-star cast of contributors offer numerousexamples, checklists, and models to assist in
navigating avaluation project. The book contains hundreds of short, easilyunderstandable Valuation
Tips, and covers best practices from theview of these twenty-five experts.

business valuation consultants: Security Analysis and Business Valuation on Wall Street
Jeffrey C. Hooke, 2010-04-07 An insider's look at security analysis and business valuation, as
practiced by Wall Street, Corporate America, and international businesses Two major market
crashes, numerous financial and accounting scandals, growth in private equity and hedge funds,
Sarbanes Oxley and related regulations, and international developments changed security analysis
and business valuation substantially over the last fourteen years. These events necessitated a second
edition of this modern classic, praised earlier by Barron's as a welcome successor to Graham and
Dodd and used in the global CFA exam. This authoritative book shows the rational, rigorous analysis
is still the most successful way to evaluate securities. It picks up where Graham and Dodd's
bestselling Security Analysis - for decades considered the definitive word on the subject - leaves off.
Providing a practical viewpoint, Security Analysis on Wall Street shows how the values of common
stock are really determined in today's marketplace. Incorporating dozens of real-world examples,
and spotlighting many special analysis cases - including cash flow stocks, unusual industries and
distressed securities - this comprehensive resources delivers all the answers to your questions about
security analysis and corporate valuation on Wall Street. The Second Edition of Security Analysis on



Wall Street examines how mutual funds, private equity funds, hedge funds, institutional money
managers, investment banks, business appraisers, and corporate acquirers perform their craft of
security analysis and business valuation in today's highly charged environment. Completely updated
to reflect the latest methodologies, this reliable resource represents the most comprehensive book
written by someone who has actually worked as an investment banker, private equity executive, and
international institutional investor. Shows the methodical process that practitioners use to value
common stocks and operating companies and to make buy/sell decisions Discusses the impact of the
two stock market crashes, the accounting and financial scandals, and the new regulations on the
evaluation process Covers how Internet and computing power automate portions of the research and
analytical effort Includes new case study examples representative of valuation issues faced daily by
mutual funds, private equity funds, hedge funds, institutional investors, investment banks, business
appraisers, and corporate acquirers Is a perfect tool for professors wishing to show their MBA
students the essential tools of equity and business valuation Security analysis and business valuation
are core financial disciplines for Wall Streeters, corporate acquirers, and international investors.
The Second Edition of Security Analysis on Wall Street is an important book for anyone who needs a
solid grounding in these critical finance topics.

business valuation consultants: Business Valuation Method ,

business valuation consultants: Financial Valuation, + Website James R. Hitchner,
2017-05-01 A practically-focused resource for business valuation professionals Financial Valuation:
Applications and Models provides authoritative reference and practical guidance on the appropriate,
defensible way to prepare and present business valuations. With contributions by 30 top experts in
the field, this new fourth edition provides an essential resource for those seeking the most up-to-date
guidance, with a strong emphasis on applications and models. Coverage includes state-of-the-art
methods for the valuation of closely-held businesses, nonpublic entities, intangible, and other assets,
with comprehensive discussion on valuation theory, a consensus view on application, and the tools to
make it happen. Packed with examples, checklists, and models to help you navigate your valuation
project, this book also provides hundreds of expert tips and best practices in clear, easy-to-follow
language. The companion website provides access to extensive appendix materials, and the
perspectives of valuation thought-leaders add critical insight throughout each step of the process.
Valuation is an important part of any organization's overall financial strategy, and seemingly-small
inaccuracies or incomplete assessments can have big repercussions. This book walks you through
the valuation process to give you the skills and understanding you need to get it done right. Learn
best practices from 30 field-leading experts Follow clear examples for complex or unfamiliar
scenarios Access practical tools that streamline the valuation process Understand valuation models
and real-world applications The business valuation process can become very complex very quickly,
and there's no substitute for clear guidance and a delineated framework in the run-up to completion.
Get organized from the beginning, and be systematic and methodical every step of the way.
Financial Valuation: Applications and Models is the all-encompassing, expert guide to business
valuation projects.

business valuation consultants: Understanding Business Valuation Gary R. Trugman,
2018-01-08 This fifth edition simplifies a technical and complex area of practice with real-world
experience and examples. Expert author Gary Trugman's informal, easy-to-read style, covers all the
bases in the various valuation approaches, methods, and techniques. Author note boxes throughout
the publication draw on Trugman's veteran, practical experience to identify critical points in the
content. Suitable for all experience levels, you will find valuable information that will improve and
fine-tune your everyday activities.

business valuation consultants: Financial Statement Analysis and Business Valuation
for the Practical Lawyer Robert B. Dickie, 2006 Written expressly for business lawyers, this
best-selling guide takes you step-by-step through the key principles of corporate finance and
accounting. This Second Edition will update the title's content and provide additions to reflect
post-Enron SEC and FASB rules and new rules regarding merger and acquisition accounting.



business valuation consultants: Financial Services Firms Zabihollah Rezaee, 2011-08-09
Indispensable coverage of new federal regulatory reforms and federal financial issues An essential
guide covering new federal regulatory reforms and federal financial issues Financial Institutions,
Valuations, Mergers and Acquisitions, Third Edition presents a new regulatory framework for
financial institutions in the post-bailout era. Provides valuable guidance to assess risks, measure
performance and conduct valuations processes to create shareholder value Covers the protection of
other stakeholders, including customers, regulators, government, and consumers Offers an
up-to-date understanding of financial institutions, their challenges, and their opportunities in the
post-Sarbanes-Oxley era Over the past decade, substantial changes have taken place in the structure
and range of products and services provided by the financial services industry. Get current coverage
of these changes that have transformed both traditional organizations such as banks, thrifts, and
insurance companies, as well as securities providers, asset management companies and financial
holding companies with the up-to-the-minute coverage found in Financial Institutions, Valuations,
Mergers and Acquisitions, Third Edition.

business valuation consultants: Family Law Services Handbook Donald A. Glenn, Thomas F.
Burrage, Donald DeGrazia, William Stewart, 2010-11-09 Up to fifty percent of financial forensic
services are performed in divorces, or in family law business valuations. Providing the first definitive
publication on family law for accountants, this book addresses topics unique to family law
accounting, tax, valuation and practice. The coverage begins with pre-engagement of the client and
proceeds through to trial and preparation and presentation. Sample checklists, work papers, and
trial exhibits are included. CPAs and attorneys will benefit from this handbook’s tips on providing
financial services in the family law arena.

business valuation consultants: Financial Valuation Workbook James R. Hitchner,
2017-04-19 Practical valuation exercises with real-world application and expert insight Financial
Valuation Workbook cuts the learning curve in half, with practical training for use with any valuation
textbook. Packed with tools, resources, and over 300 exercises, this book helps novices get a handle
on the complex valuation process, while helping more experienced practitioners organize their
engagements. Checklists, flowcharts, reports, information requests, and other resources help
streamline the workflow and ensure thorough review, while in-depth coverage places the
complexities of the field front-and-center. This new fourth edition features a brand new expanded
case study for real-world insight, accompanied by exercises with explanations that deepen the
learning process. Expert tips are highlighted throughout to provide additional insight in specific
situations, and exercises from basic to advanced map to established training processes. Valuation is
as an art, as well as a science, and simply reading a textbook only goes halfway toward true
learning—applying what you learn is critical. This book provides hands-on practice alongside useful
tools and valuable insight to help solidify your understanding of the many facets of this complex
field. Delve into the intricacies of valuation with a new expanded case study and expert tips Follow
checklists and flowcharts for each phase of the valuation process Use reports, information requests,
and other tools that help organize your workflow Test your understanding with over 300 exercises
organized by major area Organized into standard, recognized, and easily identified sections that lend
themselves to quick refreshers as well as start-to-finish study, this book is a truly useful resource for
beginner and veteran alike. Whether you're learning valuation for the first time or simply need
guidance on an unfamiliar situation, Financial Valuation Workbook provides a key resource for any
business valuation professional.

business valuation consultants: Financial Institutions, Valuations, Mergers, and
Acquisitions Zabihollah Rezaee, 2004-03-15 THE DEFINITIVE GUIDE TO NAVIGATING TODAY'S
FINANCIAL SERVICES INDUSTRY From one-stop shopping for financial services to major structural
shifts within the industry, rapid changes in information technology, trends toward business
combinations, statutory laws, and global competition have contributed to breaking down the
geographic and product barriers that once separated traditional financial institutions from other
financial entities. This complete authoritative resource is designed for all financial professionals



involved in business valuations, mergers, and acquisitions, and includes: * How operations are
regulated * How organizations are valued and why they merge * Related accounting standards *
Merger and acquisition processes * The Gramm-Leach-Bliley Financial Modernization Act of 1999 *
Target bank analysis and tax requirements . . . and much more. Written by an expert in the field,
Financial Institutions, Valuations, Mergers, and Acquisitions is an essential tool for keeping up with
the increasing and crucial changes in the financial services industry.

business valuation consultants: Valuation of Physician Practices and Clinics Bruce G.
Krider, 1997 One of the major trends in health care is the consolidation of physician practices. To
compete effectively for patients and control costs, physicians are either combining into larger
groups or deciding to sell their practices to hospitals. The Valuation of Physician Practices and
Clinics provides buyers with a basic how to approach to the valuation of physician practices and
outlines how sellers can get the most for their money.

business valuation consultants: A Practical Guide to Business Valuations for SMEs Greg
Hayes, 2009 The growth in demand for valuation work by SMEs is placing an increasing
requirements on their professional advisers. This guide provides a practice based focus on both the
issues and the process to be followed in undertaking a valuation. Its unique SME focus together with
suggested report templates and work programs makes it an invaluable tool for any adviser to the
SME market.

business valuation consultants: Value Maps Warren D. Miller, 2010-05-24 Praise for VALUE
MAPS Equivocator, Explorer, Experimenter, Exploiter, Extender—Chapter 12 might be well served
as mandatory reading for all subject matter experts! SPARC is not a valuation, per se, but rather a
separate consulting engagement that might interest a client—especially if that client is preparing for
a sale or planning an exit strategy. Miller has taken the good ideas from five disciplines and married
them with value enhancement, creating what could become a very good 'add-on' consulting
engagement. NACVA recommends, and looks forward to, further dialogue related to this new
approach. This book will open your eyes to new opportunities. —Parnell Black, MBA, CPA, CVA,
Chief Executive Officer, National Association of Certified Valuation Analysts (NACVA) No one
illuminates the murky intersection where business strategy and private company value creation
meet better than Warren Miller. Now he's focused his extensive professional training and real-world
experience to produce this intellectually rich, yet down-to-earth and fun-to-read road map we can all
use. Business owners and leaders, financial analysts, management consultants, wealth managers,
CPAs, business brokers, private equity investors, business appraisers—no one should plan to
increase the value of an enterprise without Value Maps in their passenger seat. —David Foster,
CEO, Business Valuation Resources Private-equity analysts do not often come across scholarly and
technical professional reading laced with laugh-out-loud moments! Yet this is exactly what one finds
in Value Maps. Warren Miller's advice stems from his career as a finance executive, a CPA, a
valuation analyst, and a 'recovering academic.' With pitch-perfect balance, Warren has created both
a must-have professional reference guide and a best-practices road map designed to enhance the
profitability of your client's business and your own—all in a very readable style with just a 'spoon-full
of sugar.' Enjoy the read! —Gary M. Karlitz, ASA, CPA, Partner-in-Charge, Valuation Services,
Forensic Services, and Forensic Accounting, Citrin Cooperman & Company, LLP Extremely
readable, with numerous real-world examples—valuation specialists who don't read this book will
soon be looking for a new profession. Miller takes the term 'valuation' to new levels, suggesting that
appraisers can indeed add real value to their clients' businesses. Clients should demand that a
valuation professional read this book before he or she will be hired. —Alfred M. King, Vice
Chairman, Marshall & Stevens, Inc.

business valuation consultants: Business Valuation Discounts and Premiums Shannon P.
Pratt, 2009-04-08 Business Valuation Discounts and Premiums SECOND EDITION Discounts and
premiums do not just affect the value of a company; they play a crucial role in influencing a host of
other factors and conditions that can make or break a deal. When it comes to business valuations,
it's the business appraiser's responsibility to be intimately knowledgeable with every aspect of



discounts and premiums: the different types, the situations when they may or may not apply, and
how to quantify them. In this newly updated edition of Business Valuation: Discounts and Premiums,
Shannon Pratt one of the nation's most recognized and respected business valuation consultants
brings together the latest collective wisdom and knowledge about all major business discounts and
premiums. Addressing the three basic approaches to conducting a valuation the income approach,
the market approach, and the asset approach Shannon Pratt deftly and logically details the different
discounts or premiums that may be applicable, depending on the basic valuation approach used, and
how the valuation approaches used affect the level. Clearly written and thorough, Business
Valuation: Discounts and Premiums, Second Edition provides business appraisers, accountants,
attorneys, and business owners with an arsenal of information for their professional toolkit that can
be applied to every major evaluation case they might face in any deal. This updated edition features
timely, comprehensive coverage on: Strategic acquisitions Extensive empirical data Pre-IPO
marketability discount studies Merger and acquisition negotiations, empirical evidence from
completed transactions, and positions taken by courts in litigations Strategic acquisition premiums
Studies on minority discounts Detailed, authoritative, and complete in its coverage, Business
Valuation: Discounts and Premiums, Second Edition gets to the core of one of the more complex
challenges faced by business appraisers, and arms readers with the understanding and techniques
needed to successfully meet and exceed their job expectations.

business valuation consultants: Financial Management Strategies for Hospitals and
Healthcare Organizations David Edward Marcinko, Hope Rachel Hertico, 2013-09-05 In this book,
a world-class editorial advisory board and an independent team of contributors draw on their
experience in operations, leadership, and Lean managerial decision making to share helpful insights
on the valuation of hospitals in today’s changing reimbursement and regulatory environments.Using
language that is easy to understand, Financia
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