business products to sell

business products to sell can significantly impact your entrepreneurial journey, offering lucrative
opportunities for those looking to venture into commerce. In today’s dynamic market, identifying the
right products to sell is crucial for success. This article will explore various categories of business
products, including physical goods, digital products, and services, while also providing insights into
market trends and consumer demands. We will delve into product ideas, strategies to select
profitable items, and tips for marketing and selling these products effectively. By the end of this
article, you will be equipped with the knowledge to make informed decisions about which business
products to sell.
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Understanding Business Products

Business products refer to the various goods and services that companies offer to consumers or other
businesses. These products can range from tangible items like electronics and clothing to intangible
services like consulting and software development. Understanding the nature of business products is
essential for identifying opportunities in the marketplace. A comprehensive analysis of consumer
needs, market gaps, and emerging trends will help entrepreneurs pinpoint the most viable products
to sell.

Business products can be classified into two main types: consumer goods and industrial goods.
Consumer goods are products intended for direct consumption by individuals, while industrial goods
are used in the production of other goods or services. Each category has its own unique market
dynamics and target audiences, which entrepreneurs must consider when deciding what to sell.

Categories of Business Products

When it comes to business products to sell, there are several categories that entrepreneurs can
explore. Each category presents unique opportunities and challenges. Here, we will discuss some of
the most promising categories that are trending in the market today.



Physical Products

Physical products are tangible items that customers can touch and use. This category includes a wide
range of products such as electronics, clothing, home goods, and beauty products. Entrepreneurs can
source these items from manufacturers or create their own branded products. The physical products
market allows for both online and offline selling strategies.

Digital Products

Digital products have gained immense popularity due to the growth of technology and online
commerce. These include e-books, online courses, software applications, and digital downloads. The
low overhead costs and high profit margins associated with digital products make them an attractive
option for many entrepreneurs. Additionally, they can be easily marketed through various online
platforms.

Services

Offering services can be a highly profitable business model. This category encompasses a wide array
of options, including consulting, coaching, freelance services, and maintenance services.
Entrepreneurs who possess specialized skills or expertise can leverage these to attract clients. The
service industry often requires minimal initial investment, making it accessible for many aspiring
business owners.

Market Trends Influencing Product Selection

Staying updated on market trends is vital for selecting the right business products to sell. Consumers
are constantly evolving, and their preferences can shift rapidly. Here are some current trends that
entrepreneurs should consider:

e Sustainability: Eco-friendly and sustainable products are gaining traction as consumers
become more environmentally conscious.

e Health and Wellness: Products that promote health, fitness, and overall well-being are in high
demand.

 Remote Work Solutions: With the rise of remote work, products that enhance productivity
and home office setups are sought after.

e Personalization: Customized products, from clothing to digital experiences, appeal to
consumers looking for unique items.

e Technology Integration: Smart products that integrate with technology, such as loT devices,
are increasingly popular.



Entrepreneurs should research these trends to identify which products align with market demands.
Understanding consumer behavior and preferences can help in selecting products that are more likely
to succeed.

How to Choose the Right Products

Choosing the right products to sell requires a strategic approach. Entrepreneurs must conduct
thorough market research, analyze competition, and evaluate their own resources. Here are some
steps to guide the selection process:

Conduct Market Research

Market research is essential for understanding consumer needs and preferences. Surveys, focus
groups, and online analytics can provide valuable insights. Entrepreneurs should analyze existing
products in the market and identify gaps where new offerings could succeed.

Evaluate Competition

Understanding the competitive landscape is crucial. Entrepreneurs should analyze their competitors’
products, pricing, and marketing strategies. This analysis will help in identifying unique selling
propositions (USPs) that can differentiate their products from others.

Assess Personal Strengths and Resources

Entrepreneurs should consider their own skills, interests, and resources when selecting products.
Selling products that align with personal strengths can lead to greater success and satisfaction.
Additionally, evaluating available capital and logistics will help in making feasible choices.

Effective Marketing Strategies

Once you have identified the right business products to sell, developing effective marketing strategies
is essential for reaching potential customers. Here are some proven strategies to consider:

Leverage Social Media

Social media platforms are powerful tools for marketing products. Creating engaging content that
resonates with your target audience can drive traffic and increase brand awareness. Utilizing
platforms like Instagram, Facebook, and TikTok can help showcase products creatively and
authentically.



Utilize Email Marketing

Email marketing remains one of the most effective ways to connect with customers. Building an email
list allows entrepreneurs to communicate directly with potential buyers, share promotions, and
provide valuable content. Personalized emails can enhance customer engagement and drive sales.

Search Engine Optimization (SEO)

Optimizing online content for search engines is crucial for attracting organic traffic. Identifying
relevant keywords and incorporating them into product descriptions, blog posts, and website content
can improve visibility. A well-optimized website can enhance user experience and increase conversion
rates.

Conclusion

In summary, understanding the various business products to sell is vital for aspiring entrepreneurs. By
exploring different categories such as physical products, digital products, and services, and staying
informed about market trends, one can identify lucrative opportunities. Careful product selection,
combined with effective marketing strategies, can lead to successful ventures in the competitive
business landscape. Entrepreneurs should continuously adapt to changing consumer preferences and
leverage innovative marketing techniques to ensure sustained growth and profitability.

Q: What are some of the best physical products to sell in
2023?

A: Some of the best physical products to sell in 2023 include eco-friendly household items, fitness
equipment, home office furniture, and tech gadgets. Market trends indicate a growing demand for
sustainable products and items that enhance the remote work experience.

Q: How can | identify profitable digital products to sell?

A: To identify profitable digital products, consider current market demands, analyze existing
successful products, and assess your own skills and expertise. Conducting surveys and researching
popular niches can also provide insights into what consumers are looking for.

Q: What role does consumer behavior play in selecting
business products?

A: Consumer behavior significantly influences product selection as it reflects preferences, purchasing
habits, and trends. Understanding these behaviors helps entrepreneurs choose products that meet
customer needs and enhance satisfaction, ultimately driving sales.



Q: Are there specific industries that are thriving for new
business products?

A: Yes, industries such as health and wellness, technology, and sustainable goods are thriving with
opportunities for new business products. Entrepreneurs should focus on these sectors to tap into
growing consumer demands.

Q: How can | effectively market my new business products?

A: Effective marketing can be achieved through a combination of social media engagement, email
marketing, and search engine optimization. Creating valuable content and building a strong online
presence are also crucial for attracting customers.

Q: What are common mistakes to avoid when selecting
business products to sell?

A: Common mistakes include failing to conduct thorough market research, ignoring competition, and
not considering personal interests or strengths. Entrepreneurs should ensure they understand the
market landscape and choose products that align with their capabilities.

Q: How important is branding when selling business products?

A: Branding is crucial as it helps differentiate products in a crowded marketplace. A strong brand
identity fosters customer loyalty, enhances recognition, and can lead to increased sales.
Entrepreneurs should invest in building a compelling brand story and visual identity.

Q: What factors contribute to the success of a business
product?

A: Several factors contribute to the success of a business product, including market demand, quality,
effective pricing strategies, and strong marketing efforts. Additionally, customer feedback and
adaptability to market changes are key to long-term success.
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business products to sell: The Business Guide to Selling Through Internet Auctions Nancy L.
Hix, 2001 For those businesses that want to supplement their sales online or those who want to sell
online in a structured, repeatable way, this book shows the new online auction seller the ins and
outs. Businesses will learn how to find online auction sites and how to judge whether a particular
one meets their needs, how to register and establish an account, and how to list auctions and attract
bids.

business products to sell: Best Selling Products! Kimberly Peters, 2015-07-17 Have you ever
wondered why certain businesses always thrive while other struggle and sometimes fail? It is
because successful business have the right products, sell them to the right customers and sell them
at the right prices! And all of this doesn't happen by magic or guesswork either! Best Selling
Products looks at why certain products sell while others don't and what the characteristics for a
successful product are. We cover the psychology of selling and provide a step by step system that
helps you not only identify top selling products but also which products are right for YOUR business!
That is important because all products are not good fits for all businesses. What might be great for
one business may be a disaster for another! But we have that covered! Best Selling Products shows
you how to look at any product from both the customer point of view and from the business point of
view as well. This enables you to find the best products that your customers will love and also
discover the products that will give you the highest profits at the same time! Best Selling Products
will save you a great deal of time and money by helping you find the best products now BEFORE you
waste time and money purchasing products that will just sit on your shelves and never sell. We give
you a step by step system and the information you need to pick out the best selling and most
in-demand products your business can possibly sell. This will lead to rapid growth, exploding profits
and an army of satisified customers who will keep coming back for more!

business products to sell: Marketing Jamaican small business products: a guide ,

business products to sell: Design and Launch an E-Commerce Business in a Week Jason R.
Rich, 2008-06-01 Have you fantasized about your own retail store—selling your own specialty items,
showcasing unique products or better promoting existing products? Or have you dreamed of
working from home, setting your own hours and still making great money? Today’s technology
makes it easier than ever to take your retail dreams to the world’s largest marketplace—the
Internet. In just days, you can build your own eCommerce website, reach potential customers by the
millions, process orders 24/7 and accept payments from all over the world—with no technical
background or graphic design skills! * Design a professional eCommerce site using inexpensive,
turnkey solutions from established companies like Google, Yahoo! and Go Daddy that require no
programming or graphic design knowledge ¢ Create content and online deals that capture shoppers
and keep them coming back ¢ Use surefire online tools that work 24/7 to handle payments and
accept orders ¢ Drive traffic using Search Engine Optimization and other marketing and advertising
techniques ¢ Skillfully handle inventory, order fulfillment, customer service and all other operations
The world’s largest marketplace is at your fingertips...take advantage of it!

business products to sell: Small Business Management Hasanraza Ansari, This book is a
general introduction to managing a small business. The book is meant to be a general, and
simplified, introduction to the subject matter. This book treats small business management as a
practical human activity rather than as an abstract theoretical concept. The hope is to teach
concepts that can be immediately applied to “real world” experiences and case studies. This book
incorporates the use of technology and e-business as a way to gain a competitive advantage over
larger rivals. Technology is omnipresent in today’s business world and small businesses must use it
to their advantage. Practical discussions and examples of how a small business can use these
technologies without having extensive expertise or expenditures are found within the readings. Cash
flow is extremely important to small businesses. This book explicitly acknowledges the constant need
to examine how decisions affect cash flow by incorporating cash flow impact content. As the
lifeblood of all organizations, cash flow implications must be a factor in all business decision-making.
Finally, this book recognizes the need to clearly identify sources of customer value and bring that



understanding to every decision. Decisions that do not add to customer value should be seriously
reconsidered.

business products to sell: Selling Online Donny Lowy, 2004 Selling Online: Beyond eBay
Learn the best kept secrets of starting and running an online business that are being used by the
real rich dads who are becoming the new next door millionaires. If you want to develop multiple
streams of income or you want to learn how to really make money online, then you need Selling
Online. Your own online business can help you develop additional sources of income that when set
up properly can run on autopilot. While a 9-5 job and a traditional business require long hours and in
the case of a business usually a large investment, an online business can help you make more money
while freeing up your time. Selling Online will teach you everything you need to know to start and
run an extremely profitable and lucrative online business. You will even learn how to maximize the
profit potential of your current business by using the highly effective power of Internet marketing.
Get ready to dramatically increase your current revenues within a short period of time. If you are
familiar with the amount of money affiliate programs can make you then you will want to read
Selling Online so that you can start profiting from this truly 24 hour passive cash cow method.
Selling Online is based on the advice, experiences, and strategies, that the most successful online
entrepreneurs have been using for years to quietly develop online fortunes. If you have a business
you would like to take online, or you already have an online business that you want to grow, or you
would simply love to start your own online business, then you will be amazed by the value of the
inside information that you will be given. If you want to learn the strategies that six figure earning
online entrepreneurs use to run their businesses then you need to read Selling Online: Beyond eBay.

business products to sell: The Absolutely Essential Guide To Selling On eBay Phil Gurian,
2015-05-07 It cannot be stressed enough, do not sell on eBay until after you’ve read this book. This
book will almost certainly will help you save a surprisingly large amount of money if selling products
on eBay and on other auction websites. You will be amazed at the hints, procedures and tips you’ll
find. Sure many of these hard to find extremely important tips are available over the Internet if you
want to spend hours looking for them. But at this price why do that? I did the work for you. Selling
on eBay can have tremendous advantages. There is no rent or employees to pay. eBay markets your
product for you so you don't need to worry about advertising. Contents Selling On eBay 1) - Best
Time To End Your Auction 2) - Listing Software (For Your Items) 3) - Sniping and other Last Minute
Bidding Frenzies 4) - Second-chance Auction Scams, Beware of Them 5) - Misspelled Word Search
Tool 6) - Special Bidding Tip 7) - Don’t Forget About Facebook Marketplace 8) - Nigerian Type EBay
Auction Scam for Paying 9) - How To Set Long-term Alerts For Rare Items 10) - How To Check the
Average eBay Price For an Item 11) - Sorry, eBay has banned the selling of intangible items, and
that includes curses! 12) - Haggling on eBay Can Occur 13) - Other Things to Do To Exploit Sellers'
Screw-ups 14) - Tool To Track Down Crazy End Times 15) - Search Descriptions As Well As Titles 16)
- Search EBay Using eBay Boolean Logic 17) - Feedback Concern 18) - Buyer with Zero Feedback
Could be Cause For Concern 19) - Make Sure Your Competition Actually Has The Item 20) - Before
Bidding, Contact Me Scam - Beware of It 21) - Instant Money Transfer Service Scam - Beware of It
22) - Sneakily Find Underpriced Buy It Nows 23) - Buyers are suppose to Complain Within 45 Days
24) - Pay by PayPal 25) - Outbid? Don't Give Up On It Yet 26) - Consumer Rights 27) - Beware of All
The Fakes on EBay 28) - Think Twice Before You Give A Seller or Buyer Negative Feedback 29) - Add
A Special Item You're Interested In To eBay’s “Watch List” 30) - Think Safety When Picking Up An
Item In Person 31) - eBay Selling Manager Could Be For You 32) - Don’t Forget The Online Classified
Ads 33) - Check Other Auction Sites For Competition 34) - Check Cashback and Voucher Websites
35) - eBay has trained teachers that could be in your area. 36) - Preparing To Operate Your eBay
Business 37) - Finding Items To Sell on eBay 38) - Actually Selling Items on eBay A. Preparing To
Operate Your eBay Business B. Finding [tems To Sell on eBay C. Actually Selling Items on eBay

business products to sell: Three Weeks to eBay® Profits, Third Edition Skip McGrath,
2013-09-03 Since its release, Skip McGraths classic guide to eBay® has been a bestseller—and this
completely updated edition will help you navigate the popular websites sweeping rule changes. It



covers all the revised features, from the new Top Rated Seller designation to the widespread
integration of services such as Paypal and automated UPS/USPS shipping. Sellers will make more
money than ever!

business products to sell: Maximize Your Earnings: The Ultimate Guide to Profiting
from Information Products and Boosting Sales Shu Chen Hou, Are you ready to take your
business to the next level and start maximizing your earnings? Look no further than Maximize Your
Earnings: The Ultimate Guide to Profiting from Information Products and Boosting Sales. This
comprehensive guide takes you through every step of the process, from generating product ideas to
creating effective sales funnels, and everything in between. With expert guidance and practical
advice, you'll learn how to create digital products that meet the needs of your audience, market
them effectively, and generate significant revenue. Discover the secrets to conducting effective
market research, creating compelling product offerings, and developing comprehensive marketing
strategies that attract and retain customers. Learn tried and true techniques for generating traffic,
increasing revenue, and expanding your business. And, gain valuable insights into managing and
analyzing sales data, avoiding common mistakes, and leveraging affiliates to boost your sales. If
you're ready to take your business to new heights and maximize your earnings, Maximize Your
Earnings: The Ultimate Guide to Profiting from Information Products and Boosting Sales is the
perfect resource. With its expert guidance and practical advice, you'll have all the tools you need to
succeed in the world of information products. Don't wait - get your copy today and start maximizing
your earnings!

business products to sell: My Revision Notes: AQA AS Business Studies Malcolm Surridge,
2012-02-24 Get the best grades with My Revision Notes: AQA AS Business Studies; manage your
own revision with step-by-step support from senior examiner Malcolm Surridge and use specific case
studies to improve your knowledge of businesses processes and topics. Get the top marks by
applying business terms accurately with the help of definitions and key words and improve your
skills to tackle specific exam questions such as data-response with the help of self-testing and
exam-style questions and answers. My Revision Notes will help you prepare for the big day: plan and
pace your revision with My Revision Planner; use the concise notes to revise the essential
information; use the examiner's tips and summaries to clarify key points; avoid making typical
mistakes with expert advice; test yourself with end-of-topic questions and answers and tick off each
topic as you complete it; practise your exam skills on exam questions then check your answers
online and get exam-ready with last-minute quick quizzes at
www.therevisionbutton.co.uk/myrevisionnotes.

business products to sell: Marketing Finance Keith Ward, 2004 While building on the
author's previous book, Financial Aspects of Marketing, this book is designed to provide marketing
managers and students with the financial know-how to maximize the cost effectiveness of their
marketing activities.

business products to sell: Selling on Amazon For Dummies Deniz Olmez, Joseph Kraynak,
2020-06-23 Sell on Amazon and Make Them Do the Heavy Lifting Selling on Amazon has become one
of the most popular ways to earn income online. In fact, there are over 2 million people selling on
Amazon worldwide. Amazon allows any business, no matter how small, to get their products in front
of millions of customers and take advantage of the largest fulfillment network in the world. It also
allows businesses to leverage their first-class customer service and storage capabilities. Selling on
Amazon For Dummies walks owners through the process of building a business on Amazon—a
business that can be built almost anywhere in the world, as long as you have access to a computer
and the internet. The basics of selling on Amazon Using FBA Getting started Deciding what to sell
Conducting product research Finding your way around Seller Central Product sourcing, shipping
and returns, Amazon subscription, fees, sales tax, and more How to earn ROIs (Returns on Your
Investments) Selling on Amazon For Dummies provides the strategies, tools, and education you
need, including turnkey solutions focused on sales, marketing, branding, and marketplace
development to analyze and maximize opportunities.



business products to sell: BUSINESS ENTITY-RELATIONSHIP MODEL ALBERTO
GONZALEZ CARRASCO, LUIS MULLER HEIBERG, 2017-08-29 An entity-relationship approach to
the business, a structured, systematic and intuitive business model of entities, relationships and key
data for innovation, entrepreneurship and management. The Business Entity-Relationship Model
(ERM) presented in this work enables: - acquire a logical and interrelated view of the key elements
of the business and its application in the processes of innovation, entrepreneurship and business
management - provide a new definition of the business concept, represent all businesses generically,
their specific types and any particular business - redefine innovation more broadly, generate ideas
and increase innovation capacity - tackle entrepreneurship with an integrated and interdependent
vision of the key elements of the new business - plan, execute and control the business strategy
against competitors in a sector of economic activity - identify the origin and understand the
apparently complex, heterogeneous and abstract concepts used in business management and
generate new key or strategic data in an organized and homogeneous form The new model is based
on the Entity-Relationship technique, which allows the representation of the real world by elements
called entities and relationships that occur between them. In addition, new concepts called
supra-entities, supra-relationships and supra-attributes to cover the diversity of situations and
perspectives existing in reality are proposed.

business products to sell: Brilliant Strategy for Business Chris Dalton, 2016-02-10 In
Business, strategy is king. Leadership and hard work are all very well and luck is mighty useful, but
it is strategy that makes or breaks a business, organisation or team. Of course, it is easier to talk a
good strategic game than it is to execute one. This book will help you turn your words into effective
and successful actions.

business products to sell: Popular Science , 1955-09 Popular Science gives our readers the
information and tools to improve their technology and their world. The core belief that Popular
Science and our readers share: The future is going to be better, and science and technology are the
driving forces that will help make it better.

business products to sell: IT Consultant Diploma - City of London College of Economics
- 12 months - 100% online / self-paced City of London College of Economics, Overview This
course deals with everything you need to know to become a successful IT Consultant. Content -
Business Process Management - Human Resource Management - IT Manager's Handbook -
Principles of Marketing - The Leadership - Information Systems and Information Technology - IT
Project Management Duration 12 months Assessment The assessment will take place on the basis of
one assignment at the end of the course. Tell us when you feel ready to take the exam and we’ll send
you the assignment questions. Study material The study material will be provided in separate files by
email / download link.

business products to sell: The Small Business Owner's Manual Joe Kennedy, 2005-06-15
An Owner's Manual provides fast, practical, and direct advice and that's what you get with this book!
The Small Business Owner's Manual is useful for newly minted entrepreneurs as well as seasoned
business owners and can be read from cover-to-cover or to quickly look up information in the midst
of a crisis. For example: Choose among 13 ways to get new financing and the 17 steps to building a
winning loan package. Weigh the pros and cons among 8 legal structures, from corporations to
LLCs. Write winning ads and analyze 16 advertising and marketing alternatives including the latest
in Search Engine Marketing and Search Engine Optimization. Develop a powerful business plan in
half the time. Learn to sell products and services by considering 10 possible sales and distribution
channels. Discover the latest trends to quickly and inexpensively set up a website and e-store. Get
taxes paid on time, collect from deadbeats, protect the business from litigation, and get legal
agreements with teeth by effectively finding and partnering with CPAs and attorneys. Get a quick
overview of the 14 top forms of business insurance including workers comp and medical. Looking to
lease? Exploit a comprehensive review of the top 18 critical factors used to evaluate locations and 24
of the most important clauses in lease agreements. Understand the legal side of hiring, firing, and
managing employees and contractors. Minimize taxes by learning the ins-and-outs of business



income taxes, the top 5 payroll taxes, sales and use taxes, common tax dodges, and the latest
loopholes for business owners. Filing schedules, form names, form numbers, and download links are
also included. Credit cards are critical these days, so learn how the system really works and
minimize chargebacks, disputes and headaches. Includes 35 important definitions and 12 ways to
minimize fraud and lots more too! Joe Kennedy has more than twenty years of experience in
operating and working with hundreds of small businesses, a degree in finance and an MBA. He
knows how entrepreneurs think and their drive to get to the essence of an issue, make the right
decision, and quickly move on. Impatient business owners will prefer this book since only the most
relevant information is provided. A few bigger books are out there but this one is not puffed out with
clutter and other information you already knew. With years of experience in the IT industry, Joe
knows a lot about the Internet too so the content here is better than web-based searches. The Small
Business Owner's Manual is great for those starting a business, operators of existing enterprises, or
as a gift.

business products to sell: Business-to-Business Marketing Ross Brennan, Louise Canning,
Helen McGrath, 2024-02-08 Written from a European perspective, this comprehensive and regularly
updated textbook covers both the theory and practice of global business-to-business (b2b)
marketing. New to this sixth edition: Increased and updated coverage covering digital
transformation and responsible business as well as new content on small firms New organizational
coverage, including companies and brands such as Airspares Unlimited, Optel Group, Pfizer, Royal
FloraHolland, Toyota, Trellebord,ValCo Engineering Ltd and Volkswagen Updated online resources
for instructors to use and share in their teaching with students, including PowerPoint slides, a
testbank, and an instructor’s manual containing guidance and links to online content such as video
material, reports, websites and relevant journal articles for each chapter The textbook is suitable for
students taking a b2b/industrial marketing module at undergraduate or postgraduate levels. It will
also be useful to researchers and practitioners involved in b2b/industrial marketing. Ross Brennan
was the former professor of industrial marketing at the University of Hertfordshire, UK. Louise
Canning is Associate Professor of Marketing at Kedge Business School, Marseille France. Helen
McGrath is Lecturer in Marketing at University College Cork, Ireland.

business products to sell: Business Partner B2 ebook Online Access Code Ms Marjorie
Rosenberg, Iwona Dubicka, Ms Lizzie Wright, Mr Bob Dignen, Mike Hogan, 2019-06-20

business products to sell: EBOOK: Basic Marketing William Perreault, Joseph Cannon, E.
Jerome McCarthy, 2013-04-16 Built on a strong foundation, Basic Marketing 18e with ConnectPlus
and LearnSmart provides an integrated teaching and learning solution for presenting the four Ps
framework and managerial orientation with a strategy planning focus. The Perreault franchise was
the pioneer of the “four Ps” in the introductory marketing course. The unifying focus of Basic
Marketing has always been on how to make marketing decisions in deciding what customers to focus
on and how best to meet their needs. Consistent with our belief in continuous quality improvement,
this edition has been critically revised, updated, and rewritten to reflect new concepts, new
examples, recent “best practices,” and to tightly integrate the best digital tools in the industry for
ensuring that students are prepared to engage in classroom lectures and pursue future business and
marketing careers.
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