business closing letter to clients

business closing letter to clients is an essential communication tool for businesses that are ceasing
operations. Crafting a business closing letter is crucial for maintaining professionalism and ensuring
that clients understand the circumstances surrounding the closure. This article will provide a
comprehensive guide on how to write an effective business closing letter to clients, including its
essential components, examples, and best practices. By understanding the significance of this letter,
businesses can leave a positive impression even as they close their doors. We will also explore

common questions related to this topic to further assist you.
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e Common Mistakes to Avoid
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Understanding the Importance of a Business Closing Letter

A business closing letter to clients serves multiple purposes. First and foremost, it acts as a formal

notification that a business is ceasing its operations. This letter is critical for managing client



expectations and providing clarity regarding outstanding matters. It also helps maintain the relationship

between the business and its clients, which can be beneficial for future endeavors or referrals.

Additionally, a well-crafted closing letter demonstrates professionalism and respect towards clients. It
acknowledges their loyalty and support throughout the business relationship, which can leave a lasting
positive impression. This is particularly important if the business owner plans to pursue new

opportunities in the future, as previous clients may be valuable sources of support or referrals.

Key Components of a Business Closing Letter

When creating a business closing letter, certain components are essential to ensure clarity and
professionalism. These elements should be included to properly inform clients and provide all

necessary information.

1. Clear Subject Line

The subject line should clearly state the purpose of the letter. A straightforward subject like "Notice of

Business Closure" is effective and immediately informs the reader of the letter's content.

2. Date of Closure

It is crucial to specify the exact date when the business will cease operations. This allows clients to

plan accordingly and manage any outstanding transactions or relationships.

3. Expression of Gratitude

Including a section that expresses gratitude towards clients for their support and business is vital. This

acknowledgment fosters goodwill and can enhance the relationship even as the business closes.



4. Information on Outstanding Matters

Clients should be informed about how to handle any outstanding matters, such as pending orders,
payments, or service agreements. This section should offer guidance on how clients can resolve these

issues.

5. Contact Information

Provide contact information for any follow-up questions or concerns. This can include a personal email

or phone number, as well as a general contact method for the business if applicable.

6. A Closing Statement

Conclude the letter with a professional closing statement. This reinforces the sentiment expressed in

the letter and leaves the door open for future interactions.

Sample Business Closing Letter Templates

Here are two sample templates that can be used as references when drafting your business closing

letter to clients. Each template can be customized to fit the specific circumstances of the closure.

Template 1: General Business Closure

[Your Name]

[Your Position]

[Your Business Name]
[Your Business Address]

[City, State, Zip Code]



[Email Address]
[Phone Number]
[Date]

[Client's Name]

[Client's Business Name]
[Client's Address]

[City, State, Zip Code]

Dear [Client's Name],

We regret to inform you that [Your Business Name] will officially cease operations on [Closure Date].

This decision was not made lightly, and we sincerely appreciate your support throughout our journey.

As we approach our closure date, we want to ensure that all outstanding matters are resolved. Please

contact us by [specific date] to address any pending orders or payments.

If you have any questions or require further assistance, please do not hesitate to reach out to me

directly at [Your Phone Number] or [Your Email Address].

Thank you once again for your loyalty and support. We wish you all the best in your future endeavors.

Sincerely,

[Your Name]
[Your Position]

[Your Business Name]



Template 2: Closure Due to Business Transition

[Your Name]

[Your Position]

[Your Business Name]
[Your Business Address]
[City, State, Zip Code]
[Email Address]

[Phone Number]

[Date]

[Client's Name]

[Client's Business Name]
[Client's Address]

[City, State, Zip Code]

Dear [Client's Name],

We are writing to inform you that as of [Closure Date], [Your Business Name] will be closing its doors.
This decision comes as part of a strategic transition that we believe is in the best interest of our

stakeholders.

We are incredibly grateful for the trust and support you have placed in us over the years. It has been a

pleasure serving you, and we are committed to ensuring a smooth transition for all our clients.

Please reach out to us if you have any outstanding business matters to resolve before the closure

date. Our team is available to assist you until [Final Assistance Date].

For any inquiries, please contact me at [Your Phone Number] or [Your Email Address].



Thank you for your understanding and support during this time. We wish you continued success in

your endeavors.

Warm regards,

[Your Name]
[Your Position]

[Your Business Name]

Best Practices for Writing a Business Closing Letter

To ensure your business closing letter is effective, consider the following best practices:

* Be Clear and Concise: Use straightforward language and keep the letter focused on the essential

details.

Maintain Professionalism: Even if circumstances are difficult, maintaining a professional tone is

crucial.

Send Promptly: Distribute the letter as soon as possible to provide clients with ample time to

adjust.

Offer Support: If possible, provide resources or referrals to help clients transition smoothly.

Follow Up: Consider following up with clients to address any lingering questions or concerns.



Common Mistakes to Avoid

Avoiding pitfalls in your business closing letter can help maintain professionalism and avoid

misunderstandings. Here are common mistakes to watch out for:

» Being Vague: Avoid unclear language; provide specific details about the closure and next steps.

* Neglecting to Personalize: Personalize the letter for each client to show that you value their

relationship.

e Ignoring Outstanding Issues: Address any existing issues or transactions to demonstrate

responsibility.

» Using an Unprofessional Tone: Maintain a respectful and professional demeanor throughout the

letter.

e Failing to Provide Contact Information: Ensure clients know how to reach you for follow-up

questions.

FAQs about Business Closing Letters

Q: What is the primary purpose of a business closing letter to clients?

A: The primary purpose of a business closing letter to clients is to formally notify them of the cessation

of operations, express gratitude for their support, and provide guidance on any outstanding matters.



Q: How should | address my clients in the closing letter?

A: It is best to address clients personally by their names and titles if applicable. This demonstrates

respect and acknowledges the relationship you had with them.

Q: When should | send out the business closing letter?

A: The business closing letter should be sent as early as possible, ideally several weeks before the

closure date, to give clients ample time to adjust their plans.

Q: Can | mention the reasons for closing in the letter?

A: Yes, you can mention the reasons for closing, but it is advisable to keep it brief and professional.

Focus more on the impact on clients and how you will assist them during the transition.

Q: Should | offer any form of support to my clients after the closure?

A: Offering support or referrals to alternative services can enhance goodwill and maintain a positive

relationship with clients, even after closing.

Q: What tone should | use in a business closing letter?

A: The tone should be professional, respectful, and empathetic, acknowledging the relationship while

clearly communicating the necessary information.

Q: Is it necessary to provide contact information in the letter?

A: Yes, providing contact information is crucial as it allows clients to reach out with questions or

concerns regarding their outstanding matters.



Q: Can a business closing letter be sent via email?

A: Yes, a business closing letter can be sent via email, but ensure that it is formatted professionally

and includes all necessary details.

Q: What if | do not have any outstanding matters to address?

A: Even if there are no outstanding matters, it is still important to express gratitude and provide a clear

notification of the closure to maintain professionalism.

Q: How can | make my business closing letter stand out?

A: Personalizing the letter, including specific anecdotes about the client's relationship with your

business, and ensuring a warm tone can make your letter stand out.
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business closing letter to clients: How to Capture and Keep Clients Jennifer J. Rose, 2005 In
this new, in-depth book the best and most innovative solo and small firm lawyers give you their
secrets, approaches and strategies to that age-old puzzle of growing your law firm. Through this
wealth of savvy advice, you'll learn how to ask for business, attract and keep clients, partner with
other lawyers, build a virtual law firm, use technology in client development, brand your law firm
and much more.

business closing letter to clients: Buying, Selling, and Valuing Financial Practices David
Grau, Sr., 2016-08-15 The Authoritative M&A Guide for Financial Advisors Buying, Selling, &
Valuing Financial Practices shows you how to complete a sale or acquisition of a financial advisory
practice and have both the buyer and seller walk away with the best possible terms. From the first
pages of this unique book, buyers and sellers and merger partners will find detailed information that
separately addresses each of their needs, issues and concerns. From bestselling author and industry
influencer David Grau Sr. JD, this masterful guide takes you from the important basics of valuation
to the finer points of deal structuring, due diligence, and legal matters, with a depth of coverage and
strategic guidance that puts you in another league when you enter the M&A space. Complete with
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valuable tools, worksheets, and checklists on a companion website, no other resource enables you
to: Master the concepts of value and valuation and take this issue “off the table” early in the
negotiation process Utilize advanced deal structuring techniques including seller and bank financing
strategies Understand how to acquire a book, practice or business based on how it was built, and
what it is capable of delivering in the years to come Navigate the complexities of this
highly-regulated profession to achieve consistently great results whether buying, selling, or merging
Buying, Selling, & Valuing Financial Practices will ensure that you manage your M&A transaction
properly and professionally, aided with the most powerful set of tools available anywhere in the
industry, all designed to create a transaction where everyone wins—buyer, seller, and clients.

business closing letter to clients: Make More Money, Find More Clients, Close Deals Faster
Claude Boiron, 2013-03-20 Everything you need to know to succeed in the real estate business, as an
agent, broker, or seller Make More Money, Find More Clients, Close Deals Faster illustrates why
and how real estate agents need to change the way they do business to better serve their clients,
spend resources more wisely, and make more money. The real estate industry is notorious for eating
up a real estate agent's time, energy, and money, but many of the inefficiencies are of their own
making. As a result, the client suffers from poor and uninformed service. This book provides a new
business model for agents that shows how to sell more property, in less time, and develop client
relationships that will continue over time, as well as a model for the broker, who can increase the
brokerage's revenues through the use of professional development strategies from the book. Shows
brokers how to provide better customer service, improve profits and return on investment, and take
full advantage of social networking to advertise and attract new clients Written by Claude Boiron,
coauthor of Commercial Real Estate Investing in Canada One of the few guides to the subject written
particularly for the Canadian real estate market Make More Money, Find More Clients, Close Deals
Faster is of value to real estate boards educating new members, academics, as well as agents,
brokers, and sellers themselves.

business closing letter to clients: There's a Business in Every Woman Ann Holmes,
2008-03-25 “Ann Holmes has created the perfect guide to help women turn their dreams into a
reality.” -Donna Mullen Good, CEO of the Center for Women & Enterprise If you've ever dreamed of
starting your own business, or if you've ever wondered about how to build up the business you
already run, but worry because you don’t have an MBA or a couple of years of college business
courses, this book is for you. Based on extensive interviews with more than eighty women
entrepreneurs from around the country, There’s a Business in Every Woman offers inspiring success
stories (and instructive missteps) in a wide range of businesses-from catering, landscaping, personal
training, and wedding and events planning to interior and clothing design, staffing, manufacturing,
and product design. What the trailblazing women in this book have in common is a good idea and the
courage to turn a dream into a money-making reality through hard work, passion, and drive. Take,
for instance, the woman who started an IT consulting company in her basement and now has more
than a thousand employees in three states; two jogging buddies who commiserated about their
uncomfortable bras and went on to design and produce a jog bra, creating a company that Playtex
ultimately bought for millions; the mom whose hand-made birthday-party invitations made such a
splash that she launched her own custom party invitation company, which she expanded to include
holiday cards, gift tags, bags, and more; the sixty-five-year-old corporate wife and mother who
applied her domestic talents to opening a profitable B&B; the twenty-three-year-old who bought a
fledging real estate franchise and now earns a healthy six figures annually. These success stories
highlight the practical: focusing on what you're good at; setting up your business properly-even if
you are starting out from your basement or garage; getting financial backing when you need it;
marketing your products with sizzle; networking like the “good old boys”; understanding how and
when to diversify your products or services; managing your growth; and, most important, knowing
what your company is worth and when it might be lucrative to cash out. An accessible crash course
in starting and running your own business, There’s a Business in Every Woman will teach you
everything you need to know to turn your pipedream into serious profits.




business closing letter to clients: The Weekly Underwriter Alasco Delancey Brigham,
Henry Rogers Hayden, 1929

business closing letter to clients: The Lawyer's Guide to Buying, Selling, Merging, and
Closing a Law Practice Sarina Butler, 2008 This book is a valuable resource for information on
things to consider before and during the process of buying, selling, closing, and merging a law
practice. The guide provides advice and tips on: the advantages of buying and selling a law practice;
the ethical aspects of acquiring a law practice; valuation of a law firm; tax consequences of retiring a
partner's interest in a law firm taxed as a partnership; merging law firms; selling a niche practice;
business responsibilities in closing a law practice; the ethical aspects of winding down a law
practice; file preservation; and ending client and employee relationships. The guide includes handy
checklists, forms, and sample letters as well as several Rules from the ABA's Model Rules of
Professional Conduct.

business closing letter to clients: A Guide to Writing for Human Service Professionals Morley
D. Glicken, 2017-08-01 Straightforward and concise, the second edition of A Guide to Writing for
Human Service Professionals offers students and professionals practical tools to improve their
writing. In his animated and highly accessible teaching voice, Glicken presents the rules of
punctuation, grammar, and APA style in jargon-free language that’s easy to understand. Chapters
include detailed, real-world examples on how to write academic papers, client assessments and
evaluations, business letters, research proposals and reports, papers for mass audiences, requests
for funding, and much more. Glicken provides the most comprehensive writing guide available in an
engaging and digestible format, including end-of-chapter exercises that allow readers to further
practice their writing and critical thinking skills. A Guide to Writing for Human Service Professionals
is an invaluable resource for current and future human service professionals across social work,
psychology, and counseling. Updates to the Second Edition include: New writing exercises in every
chapter to help current and future human service professionals improve critical thinking and
expository writing skillsNew discussion on social media writing, cyberslang, and writing articles for
the mass media on issues related to the human servicesA greater emphasis on the difference
between politically correct writing and writing that shows sensitivity to diversityExpanded coverage
of critical thinking and writing, conducting research, and plagiarism New examples of resume
writing, business letters, and reference lettersExpanded discussion of the importance of writing
clear mission statements and agency goals

business closing letter to clients: Management Communication Arthur H. Bell, Dayle M.
Smith, 2009-12-30 Finally business professionals will be able to learn how to communicate
effectively. This book builds the essential writing, speaking, and listening skills needed to succeed.
An entire section is devoted to helping non-native speakers of English in their efforts to produce
readable, well-edited work. It includes Communication Dilemmas boxes that pose interesting,
real-life communication choices and challenges. Six brief interviews with real communication
experts are presented that explore a variety of different corporate environments. New sections are
also included on social networking communications and the electronic career search. Business
professionals will discover how to apply newly acquired communication skills throughout their
careers.

business closing letter to clients: Wiley FINRA Series 26 Exam Review 2017 Wiley,
2017-02-24 The go-to guide to acing the Series 26 Exam! Passing the Investment Company
Products/Variable Contracts Limited Principal Qualification Exam (Series 26) qualifies an individual
to operate as a principal responsible for supervising and managing a firm and its agents conducting
business in open-end mutual funds, variable annuities, and life insurance. The exam covers hiring
and qualification, training of representatives, supervision, sales practices, and business processing
and recordkeeping rules. A principal must have passed the Series 6 or Series 7 Exams prior to
taking the Series 26. Created by the experts at The Securities Institute of America, Inc., Wiley Series
26 Exam Review 2017 arms you with everything you need to pass this long 110-question
multiple-choice test. Designed to help you build and fine-tune your knowledge of all areas covered in



the exam and to guarantee that you're prepared mentally and strategically to take the test, it
provides: Dozens of examples Assorted practice questions for each subject area covered in the exam
Priceless test-taking tips and strategies Helpful hints on how to study for the test, manage stress,
and stay focused Wiley Series 26 Exam Review 2017 is your ticket to passing the Series 26 test on
the first try—with flying colors!

business closing letter to clients: Wiley FINRA Series 62 Exam Review 2017 Wiley,
2017-03-03 The go-to guide to acing the Series 62 Exam! Passing the Corporate Securities Limited
Representative Exam (Series 62) qualifies an individual as a representative for the sale of public
offerings and/or private placements of corporate securities, rights, warrants, closed-end funds,
money market funds, REITs, asset-backed securities, mortgage-backed securities, and more. Topics
covered on the exam include characteristics of securities and investments, the market for corporate
securities, evaluation of securities and investments, and handling customer accounts and securities
industry regulation. Created by the experts at The Securities Institute of America, Inc., Wiley Series
62 Exam Review 2017 arms you with everything you need to pass this challenging 115-question
multiple-choice test. Designed to help you build and fine-tune your knowledge of all areas covered in
the exam and to guarantee that you're prepared mentally and strategically to take the test, it
provides: Dozens of examples Assorted practice questions for each subject area covered in the exam
Priceless test-taking tips and strategies Helpful hints on how to study for the test, manage stress,
and stay focused Wiley Series 62 Exam Review 2017 is your ticket to passing the Series 62 test on
the first try—with flying colors!

business closing letter to clients: Wiley Series 10 Securities Licensing Exam Review
2019 + Test Bank Wiley, 2018-12-07 The go-to guide to acing the Series 10 Exam! Passing the
General Securities Sales Supervisor Qualification Exam (Series 9 and 10) qualifies an individual to
supervise sales activities in corporate, municipal, and option securities; investment company
products; variable contracts; and direct participation programs. The exam covers hiring,
qualification, and continuing education; supervision of accounts and sales activities; conduct of
associated persons; recordkeeping requirements; and municipal securities regulation. All candidates
must have passed the Series 7 Exam before taking the Series 10. Created by the experts at The
Securities Institute of America, Inc., Wiley Series 10 Exam Review 2019 arms you with everything
you need to pass this four-hour, 145-question test. Designed to help you build and fine-tune your
knowledge of all areas covered in the exam and to guarantee that you're prepared mentally and
strategically to take the test, it provides: Dozens of examples Assorted practice questions for each
subject area covered in the exam Priceless test-taking tips and strategies Helpful hints on how to
study for the test, manage stress, and stay focused Wiley Series 10 Exam Review 2019 is your ticket
to passing the Series 10 test on the first try—with flying colors!

business closing letter to clients: Integrative Advisory Services Amy Vetter, 2017-11-03 Stop
crunching numbers and start truly serving your clients Integrative Advisory Services is the CPA,
accounting professional and bookkeeper's guide to the future. As technology paves the way for
increased self-reliance and DIY financial services, much of the traditional data entry tasks of
accounting professionals and bookkeepers will be reduced. Yet, nothing can replace the human side
of the client-advisor experience and the desire to improve your clients' businesses with financial
information. Technology will continue marching on, so accounting professionals must adapt to the
changing marketplace to thrive in this new paradigm. This book shows you how to provide the kind
of value that technology cannot: human connection. Rather than simply reporting data, today's
accounting professionals have an opportunity to take a much more active role in their clients'
business by analyzing the story behind the numbers, understanding both operations and finance, and
guiding the client toward the outcomes they need. Creating an ongoing relationship throughout the
year allows you to be proactive rather than reactive, and help your client's business at a holistic
level. Your business owner and CEO clients can get the numbers from the computer too—but, they
come to you for personalized advice, explanations, and guidance based on their unique situation and
financial needs. This book shows you how to take on more of an advisory role and become a critical



component of your client's success. Spend less time crunching numbers and more time advising
clients Become an integral part of the client's decision-making process Provide real value by clearly
communicating financial data analysis Become the strategic partner your client cannot do without
Cloud technology, machine learning, and artificial intelligence are not the death knell for financial
advisors; in fact, they're the opposite—they do the number crunching for you, leaving you more time
to provide the personal guidance that no computer could. As the financial advisory industry evolves,
Integrative Advisory Services is your real-world guide to adapting and thriving.

business closing letter to clients: Wiley FINRA Series 24 Exam Review 2017 Wiley,
2017-02-24 The go-to guide to acing the Series 24 Exam! Passing the General Securities Principal
Qualification Examination (Series 24) qualifies an individual to act as a principal of a general
securities broker-dealer and to supervise the firm and its agents. The exam covers the supervision of
such areas as investment banking, underwriting, and research practices; trading and
market-making; brokerage office operations; and sales practices and agents, as well as compliance
with financial responsibility rules. Candidates must have passed the Series 62 or Series 7 prior to
taking the Series 24 Exam. Created by the experts at The Securities Institute of America, Inc., Wiley
Series 24 Exam Review 2017 arms you with everything you need to pass this intensive 150-question
test. Designed to help you build and fine-tune your knowledge of all areas covered in the exam and
to guarantee that you're prepared mentally and strategically to take the test, it provides: Dozens of
examples Assorted practice questions for each subject area covered in the exam Priceless test-taking
tips and strategies Helpful hints on how to study for the test, manage stress, and stay focused Wiley
Series 24 Exam Review 2017 is your ticket to passing the Series 24 test on the first try—with flying
colors!

business closing letter to clients: Blackwell's Five-Minute Veterinary Practice
Management Consult Lowell Ackerman, 2013-08-29 Blackwell’s Five-Minute Veterinary Practice
Management Consult, Second Edition has been extensively updated and expanded, with 55 new
topics covering subjects such as online technologies, hospice care, mobile practices, compassion
fatigue, practice profitability, and more. Carefully formatted using the popular Five-Minute
Veterinary Consult style, the book offers fast access to authoritative information on all aspects of
practice management. This Second Edition is an essential tool for running a practice, increasing
revenue, and managing staff in today’s veterinary practice. Addressing topics ranging from client
communication and management to legal issues, financial management, and human resources, the
book is an invaluable resource for business management advice applicable to veterinary practice.
Sample forms and further resources are now available on a companion website. Veterinarians and
practice managers alike will find this book a comprehensive yet user-friendly guide for success in
today’s challenging business environment.

business closing letter to clients: Decisions and Orders of the National Labor Relations Board
United States. National Labor Relations Board, 1997

business closing letter to clients: Wall Street Underwriter and General Joint Stock Register
1936

business closing letter to clients: Wiley Series 24 Securities Licensing Exam Review
2020 + Test Bank Wiley, 2020-03-31 The go-to guide to acing the Series 24 Exam! Passing the
General Securities Principal Qualification Examination (Series 24) qualifies an individual to act as a
principal of a general securities broker-dealer and to supervise the firm and its agents. The exam
covers the supervision of such areas as investment banking, underwriting, and research practices;
trading and market-making; brokerage office operations; and sales practices and agents, as well as
compliance with financial responsibility rules. Candidates must have passed the Series 62 or Series
7 prior to taking the Series 24 Exam. Created by the experts at The Securities Institute of America,
Inc., Wiley Series 24 Exam Review 2020 arms you with everything you need to pass this intensive
150-question test. Designed to help you build and fine-tune your knowledge of all areas covered in
the exam and to guarantee that you're prepared mentally and strategically to take the test, it
provides: Dozens of examples Assorted practice questions for each subject area covered in the exam




Priceless test-taking tips and strategies Helpful hints on how to study for the test, manage stress,
and stay focused Wiley Series 24 Exam Review 2020 is your ticket to passing the Series 24 test on
the first try—with flying colors!

business closing letter to clients: The M & A Process American Bar Association. Committee
on Negotiated Acquisitions, 2005 This resource addresses the steps for actually doing the deal in a
mergers and acquisition transaction. This detailed guide is designed for all customary structures of
acquisition transactions (i.e. merger, asset sale, stock sale, share exchanges) and covers the
purchase of both publicly and privately held businesses. However, the book covers a greater
emphasis on private deals.

business closing letter to clients: The AMA Handbook of Business Letters Jeffrey L. Seglin,
Edward Coleman, 2002 This book/CD-ROM reference for professionals teaches letter-writing basics
and offers style and grammar guidelines, along with some 365 sample letters for sales, marketing,
and public relations, vendor and supplier issues, credit and collections, transmittal and confirmation,
personnel matters, and every other business situation. Appendices list frequently misused words,
punctuation guidelines, abbreviations, and telephone and online grammar hotlines. The CD-ROM
contains all of the sample letters from the book, which can be customized for immediate use. Seglin
teaches magazine publishing in the graduate department of writing, literature, and publishing at
Emerson College. Annotation copyrighted by Book News, Inc., Portland, OR

business closing letter to clients: The High-Income Mortgage Originator Richard
Giannamore, Barbara Bordow Osach, 2007-11-09 MASTER THE ART OF SELLING MORTGAGES!
The High-Income Mortgage Originator is your guide to a rewarding sales career in a growing field.
What could be more satisfying than helping a young couple buy their first home, or helping a parent
fund a child's college education, or helping an entrepreneur start a dream business all while you
make a great living? Mortgage originators not only experience the satisfaction of helping people
borrow the money they need; they get to be their own bosses, make their own rules, and make
plenty of money. Whether you're looking for your first job or transitioning from a corporate position,
The High-Income Mortgage Originator gives you all the tools to grow your wealth and your career in
real estate finance. This comprehensive guide not only provides a beginner's course on getting into
the business, but also provides references, examples, and business practices that lead to high
incomes. It teaches proven principles and practices in customer service, marketing, and lead
generation that will build your reputation and your business. For example, you'll learn how to mount
an effective marketing campaign to bring in more business than you can handle. You'll also read
sample scripts that help you talk to prospects and bring them into the buying process without using
pressure or gimmicks. Plus, you'll master the art of selling mortgages, understand every step of the
mortgage process, deliver effective sales presentations, learn to evaluate mortgage applications and
credit reports, and draft loans that make all parties happy. Becoming a mortgage originator is a
proven path to financial freedom, and good mortgage originators can make great money even in bad
markets. The High-Income Mortgage Originator gives you the tips, advice, and best practices you
need to build a thriving business with a growing and loyal customer base.
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